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Price $ 20.00
52 week Range $16.28 - $34.48
Daily Vol (3-mo. average) 3,420
Market Cap (M) $ 488
Enterprise Value (M) $ 683
Shares Outstanding: (M) 2.4
Hoat (M) 0.7
Public Ownership 16.6%
Institutional Ownership 12.2%
Cash (M) $ 137
Cash/Share $ 564
Debt (M) $ 8.8
Equity (M) $ 642
Equity/Share $ 1881
FYE: Dec 2022 2023E 2024E

(all figures in M, expect per share information)

Rev $ 1556 $ 1656 $ 179.8
Chng% 31% 6% 9%
EBITDA $ 151 $ 193 $ 225

NetIncome $ (1.1) $ (353) $ 9.6

EPS $ (045) $ (1365) $ 3.71
EV/IRevenue 0.4x 0.4x 0.4x
EV/EBITDA 4.5x 3.5x 3.0x
P/E nm -1.5x 5.4x
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COMPANY DESCRIPTION

NCS Multistage Holdings, Inc. is a Houston based
Oil & Gas Equipment and Service company that
provides engineered products and support services
for oil and gas wells both domestically and
internationally. NCS Multistage is on the leading
technological edge among both fracturing services
hardware offerings and service offerings. NCS
Multistage was founded in 2006. The Company
began trading on the NASDAQ Stock Exchange in
2017 under the ticker NCSM. Since then, the
Company has made two acquisitions to help
diversify its revenue stream, while also growing to
over 245 customers, with 59 U.S. utility patents, and
50 International utility patents.
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NCS MULTISTAGE HOLDINGS, INC. (NASDAQ: NCSM)

COMPANY UPDATES

Strong Market Share: NCSM is involved with approximately 30% of
Canadian well completions. As the Canadian market continues to rebound
faster than the United States market post-Covid, we view this as a strong
positive for NCSM going forward. While there is less market share to capture
in the US due to the majority of completions using traditional methods, we
believe the Company’s investment in Repeat Precision gives NCSM
diversification among completion methods. This was seen in 2Q23 when
repeat precision grew revenues 13% sequentially as compared to the rest of
the US market that declined 17% sequentially.

2Q23 Results: NCSM reported revenue, adj EBITDA, and EPS of $25.4M,
$(2.2)M, and $(13.02), respectively. This compares to our estimates of
$32.0M, $(1.3)M, and $(1.71), respectively. Negative EPS results were
largely due to the litigation update mentioned below. NCSM reported an
adjusted EPS of $(2.50), which is more in-line with our estimate of $(1.71).
The softness was largely due to the expected seasonal factors in Canada
and the lower commodity prices in the United States delaying operations.

Robust Balance Sheet and Liquidity Position: NCMS ended 2Q23 with a
net working capital of $55.7M, which is an increase from $55.2M in 4Q22.
The Company also closed the quarter with $13.7M in cash and $12.6M of
undrawn revolver for liquidity position of $26.3M. This compares favorably to
only $8.8M in debt and YTD capex of $1.0M

Litigation Updates: Recently the Company received a judgement against
NCSM that awarded the plaintiff $42.5M. This is increased from the $17.5M
that was assessed last quarter as a litigation provision. The Company
believes it has standing to appeal the judgement and could reduce the
awarded amount should the appeals be granted. Lastly, NCSM believes that
a large portion, potentially all of the damages, will be covered by insurance.

Cash Flows: After posting a negative FCF in 1Q23 the company posted
positive cash flows in 2Q23. For the first half of the year, NCSM has a
negative FCF balance of $2.0M. This is compared to a negative FCF balance
of $5.5M in 1H22. The current negative balance is due to seasonality, and
management is optimistic that FCF will be positive for the year.

Reiterated Guidance: Due to the macro backdrop NCSM has updated their
guidance. Currently, the Canadian market is expected to grow 5% y/y and
the United Stats market is expected to decline 5% to 10% y/y. The Company
believes it will outpace this growth and is guiding to a revenue range of
$160.0M to $175.0M which is equal to y/y growth of 7.6% at the midpoint.
This is coupled with a $18.0M to $22.0M adjusted EBITDA guidance. We
have made modest adjustments to our model.

Valuation: We use both a DCF and EV/EBITDA comp analysis to guide our
valuation. Our DCF analysis produces a valuation range of $26.80 to $33.07
with a mid-point of $29.53. Our EV/EBITDA valuation results in a range of
$22.25 to $36.11 with a mid-point of $29.18.

See Important Disclosures and Disclaimer at the end of this report. 1
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BUSINESS OVERVIEW

NCS Multistage Holdings, Inc. (“NCS”, “NCSM”, “NCS Multistage”, or “the Company”) is a Houston
based Oil & Gas Equipment and Service company that provides engineered products and support
services for oil and gas wells both domestically and internationally. NCS Multistage is on the leading
technological edge among both fracturing services hardware offerings and service offerings.

The products and services provided by NCS are primarily used by exploration and production oil and
gas companies for both onshore and offshore wells. These wells tend to be drilled with horizontal
laterals in both unconventional and conventional formations. The downhole needs of these wells are
a complex niche that requires the expertise that NCS has gained over the past 15+ years. As wells
become more complex and cost effective, the demand for the pinpoint stimulation that NCS provides
is expected to increase.

NCS Multistage was founded in 2006. The Company began trading on the NASDAQ Stock Exchange
in 2017 under the ticker NCSM. Since then, the Company has made two acquisitions to help diversify
its revenue stream, while also growing to over 245 customers, with 59 U.S. utility patents, and 50
International utility patents.

Exhibit 1: NCSM Growth Since 2016
2016 - $98 mm Revenue 2022 - $156 mm Revenue

140+ . 245+
10% Customers

Customers

M Fracturing Systems M Well Construction W Tracer Diagnostics Repeat Precision
Source: Company Presentation

Business Segments

NCS Multistage provides two core business activities: Oil and Gas Products as well as Support
Services. The Company’s revenues are well balanced between the activities with the products
business activity accounting for approximately 68% of revenues compared to the service segment
which accounted for approximately 32% of revenues in FY22.

Revenues from Oil and Gas Product sales is further separated into the following units:
e Fracturing Systems
¢ Enhanced Recovery
o Repeat Precision
e  Well Construction
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Fracturing Systems

NCS Multistage derives the majority of its revenues from providing fracturing systems solutions to
customers. The fracturing systems products are highly engineered products and services that allow
for pinpoint stimulation into an oil or gas formation. This pinpoint stimulation is a process of individually
stimulating each entry point in a controlled, efficient, verifiable, and repeatable manner in downhole
completions. This is very attractive for end users as NCSM products allow E&P companies to be more
efficient and productive as compared to legacy forms of completion methods. Additionally, this system
can be used with both cemented and open-hole wellbores as well as wells that are in both conventional
and unconventional formations, further expanding the size of the end market.

Exhibit 2: Pinpoint Stimulation vs. Other Completion Methods
Pinpoint Stimulation
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Source: Company Presentation

NCSM achieves this pinpoint stimulation using its casing-installed sliding sleeves that work with the
downhole frac isolation assembly to deliver fluid and proppant into the formation. All of this allows for
the consistent stimulation to be 40-80 feet apart as opposed to ~200 feet apart if using other
completion methods, thus driving efficiency.

Along with the products, the Company also provides operation services for the assemblies and advises
customers on optimal use of the assemblies. This last part is particularly important as almost every

Exhibit 3: Multi Frac Sleeves Overview customer has dlffe_rent
requwements that necessitate

Innovus™ Casing-Installed MultiCycle® Frac Sleeve hole SpeCiﬁC hardware as well
F/'anOITS Outer barrel Slldmg/nnerbalrel LOC&[O//J[O”/E aS hole specific applications By

providing this level of support
and engineering the Company
differentiates itself from its
peers. Notably, the services
provided in relation to fracturing
Coiled tubing Gaugesrecorder Steeve focator systems are classified under the
Support  Services business

\ i activity and accounted for ~22%

Flow sub Isolation packer Gaugefrecorder Of FY22 revenues.
Source: Company Presentation

Innovus™ Downhole Frac-Isolation Assembly on Coiled Tubing

In providing this level of engineering and support, the Company starts with the casing-installed sliding
sleeves mentioned above. These sleeves are crucial to the proper application of pinpoint stimulation
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as they allow for the frac ports to be opened or closed. The sleeves come in both standard duty and
heavy-duty variants as well as variants that can perform in high torque, high burst and collapse, and
high compression environments that are found in offshore applications. As a consumable product,
NCSM’s ability to maintain relationships with customers provides the company with a potential
recurring revenue stream for the life of the well.

To control the sleeves the Company uses its proprietary downhole frac isolation assembly. This
assembly is comprised of a reusable bridge gap for isolation, a sleeve locator, various data
measurement tools, and optional perforating sub assembly to create additional perforations. This
system allows for real time monitoring of downhole pressure, temperature, and force measurement.
By implementing this assembly, the Company can functionally open and close the sliding sleeves
whenever necessary and any number of times.

Rounding out the fracturing system offerings is the sand jet perforating technology that the Company
has used since the first iteration of the frac assembly. This slurry is used to tunnel through the casing
and cement of a well and into the formation allowing for access of the pinpoint stimulation. The
implementation, operation, and advisory that comes with the purchase of a NCSM Fracturing System
gives the Company a decided edge over competition.

Enhanced Recovery

Enhanced recovery technically falls under the fracturing systems portion of the business due to its
evolution and expansion from the Company’s experience with fracturing systems. The core offering of
the Enhanced Recovery segment is an expansion of the useful well life using injection control devices.
The product line includes two variants that can be used as an addition to the casing-installed sleeves.
The Innovus Convertible variant is a dual barrel sleeve that can be inserted prior to the initial fracturing
and production phase to further control the injection of water or gas into the formation. The Terrus
System is an injection control device deployed after the initial completion that also creates a
customizable injection string of water or gas into the formation of existing wells.

Repeat Precision Exhibit 4: Repeat Precision Products

NCS has a 50% ownership in Repeat
Precision. Repeat Precision started by
selling a line of PurpleSeal frac plugs, that
could be combined with the PurpleSet
setting tool, and are designed,
manufactures, and assembled in house.
These plugs are fully composite and work
with 45", 557, and 6.0 specs. This
expanse of offerings made Repeat
Precision a logical investment for NCSM in
2017. Since then, Repeat Precision has
been a valuable revenue driver and
diversifier as well as a key supplier for
NCSM. In 2021 Repeat Precision began
selling PurpleFire perforating guns that are
used to perforate well casings, greatly
expanding its market reach. Lastly, Repeat
Precision also provides machining services
for certain NCS products. Source: Company Presentation

PurpleFire factory-assembled modular perforating gun system
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Well Construction

To further support the fracturing systems on the front end, NCSM provides a suite of products that are
designed to help customers safely and efficiently install casing and production lines into formations.
These proprietary technologies are also supported by a full line of casing accessories to make NCM
a single source provider for well construction solutions. This portion of the business is also supported
by a technically trained sales force that is proficient in demonstrating and marketing the advantages
that NCSM is bringing to the market. The three well construction solutions that the Company provides
are listed below:

AirLock Buoyancy System: The AirLock casing buoyancy system facilitates landing casing strings
in horizontal wells to the desired depth, while minimizing running time and surface hook-load. The
AirLock assembly is installed in the casing string, allowing the vertical casing section to be filled with
fluid, while the lateral section remains more air-filled. The air-filled segment significantly reduces
sliding friction, while the weight of the vertical section provides the force to push the casing to depth.
After the casing is landed, surface pressure is increased to release and shatter the glass or ceramic
seal at a predetermined pressure, leaving an unrestricted casing bore. This technology has been a
revenue driver as the Company has successfully licensed the technology leading to royalty income.
This income shows up under Other Income, net.

Vecturn and Vectraset Liner Hanger: The Company’s proprietary and robust liner hanger systems
are specifically designed to hang and seal the production liner in complex horizontal wells. The
systems are fully compatible with NCSM’s fracturing systems products. The liner hanger is used to
distribute the weight of the

liner to the supporting Exhibit5: Well Construction Overview
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Tracer Diagnostics

Tracer Diagnostics is one of NCS Multistage’ s service offerings, along with the service provided in
relation to fracturing systems mentioned above. NCSM is a leading provider of chemical and
radioactive tracers for well diagnostics and reservoir characterizations. Itis a cost effective and reliable
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service utilized by E&P companies to help optimize the completion of designs in the field. By utilizing
a variety of different chemical and radioactive tracers, NCSM can serve a diverse base of customers

to help them: Exhibit 6: Tracer Diagnostics Sample Output

Evaluate well spacing

Optimize completion designs

Verify stage contributions

Locate obstructions

Monitor waterflood and gas flood
efficiency

FirstView™ 3D interactive animation

In 2022 Tracer diagnostics accounted for
approximately 10% of total revenues or
~$15.6M. By offering tracer diagnostic services,
NCSM rounds out a full suite of highly
engineered offerings for exploration and
production companies.

Source: Company Presentation
Market Overview

The success of NCS Multistage is closely tied to drilling and completion activity in North America. As
activity increases, NCSM can leverage this activity in a way that is less capital intensive than traditional
E&P companies. As well completions continue to rebound from their lows in 2020, we expect the
industry to continue drilling longer and more complex wells. This expansion of scope coupled with an
increase in completions is causing E&P companies to focus on efficiency and is expected to drive
demand for NCSM'’s products and services. As this demand increases, we expect NCSM to capitalize
on the synergies created by the entire suite of offerings that it can provide to customers.

From a geographic standpoint NCSM is strategically positioned to take advantage of the Canadian
market which has rebound at a faster pace post-Covid than the American market. This is more
important considering that only 50% to 55% of the Canadian market uses traditional well completion
techniques like plug and perf or ball drops as compared to the US market which uses these techniques
in over 90% of unconventional completions. This lower rate of traditional completion techniques in
Canada is what drives NCMS to be on ~30% of Canadian well completions. The macro backdrop of a
faster growing Canadian market along with the strong market share that NCSM has in that market
provides NCSM the unique opportunity to take advantage rising rig counts in Canada. Additionally,

Exhibit 7: Market Growth with the addition of
Repeat Precision
there is a viable path
for NCSM to gain US

U.S. Average Horizontal Land Rig Count Canada Average Land Rig Count
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Source: Company Presentation
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Risks

As with any investment, there are certain risks associated with NCSM'’s operations as well as with
the surrounding economic and regulatory environments common to the Oil & Gas Equipment and
Services industry.

Foreign Exchange Risk — The Company generated approximately 65% of revenues in CAD during
fiscal year 2022. Any strength in the USD vs. CAD can act as a headwind due to revenue translation
effects, and from a competitive position vs. peers that generate less revenue in CAD.

Regulatory Changes — The Company is exposed to regulatory changes. Exploration and production
activities are frequently scrutinized by governments, scientists, and the public in an attempt address
climate change. Any adoption of climate change legislation could increase compliance or operating
costs, limit the areas that customers can pursue E&P activities, and/or reduce demand for oil and gas.
Any one of these outcomes would have a negative impact on the Company’s profitability.

Customer concentration — NCS Multistage derived approximately 24% and 30% of its revenues from
its top-five customers in F22 and F21, respectively. While no single customer accounts for more than
10% of revenues in either of these years, a loss of any of the top-five customers could have a material
impact on NCSM'’s operations and revenue generation.

Highly Cyclical Industry — The oil & gas industry is highly cyclical, reliant on the domestic and foreign
demand for oil and gas. Should the industry see a prolonged downturn, this would impact the demand
for NCSM’s products and services. Any downturn beyond typical seasonality could lead to well
closures removing any pent-up demand that could remain in the system through typical seasonal
cycles.

Competitive Business — Due to the competitive nature of the Oil and Gas industry, it is not
guaranteed that NCS Multistage will maintain its current market share. As market conditions change
there remains a possibility that competitors gain market share to the detriment of NCSM. This would
most likely require a dislocation in service level, technology quality, safety record, or price between
NCSM and its competitors.

Intellectual Property Laws — NCSM has several patents for intellectual property that the Company
has developed. NCSM is constantly on guard and ready to defend its intellectual property using
litigation if necessary. Should judgements go against the Company this could materially weaken its
edge among peers. Additionally, having to pursue litigation as mediation for any infringement could be
costly for the Company, regardless of the outcome.

Significant Ownership by PE Firm — As of March 31, 2023, Advent International Corporation owns
approximately 60.6% of the shares outstanding in NCSM. While we like to see companies with
significant ownership by institutional investors, a concentration of this size exposes the trading and
liquidity of the stock to the interests of this PE Firm. To the best of our knowledge, the Advent
International fund that owns these shares is a growth equity investor that is currently in harvest mode
with no material pressure on the life of the fund.
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VALUATION SUMMARY
We are using a DCF and a comparison analysis to help frame valuation.

Sensitivity Analysis:

DCF
Given the favorable tailwinds in the Canada market as well Terminal Growth Rates
as the Companies continued expansion beyond North 1% 2% 3%

11.50%
12.00%

America, we are using a mid-single digit revenue growth
number over the forecast period. We also assume the
Company hits and maintains upper single digit EBITDA
margins.

12.50%
13.00%
13.50%

Discount rate

Our DCF analysis relies on a range of discount rates between 12.0% and 13.0% with a midpoint of 12.5%. This
arrives at a valuation range of $26.80 to $33.07 with a mid-point of $29.53.

Comparison Analysis

NCS Multistage competes in a crowded industry where many direct competitors, although most are significantly
larger than NCSM based on market cap. Consequently, our comp analysis casts a wide net.

™ EV/Revenue %9 EV/EBITDA *9 P/E®?

Company Name Symbol  Price” Mrkt Cap BV/Share  Price/BV 2022 2023E  2024E 2022 2023E  2024E 2022 2023E 2024E
Baker Hughes Company BKR $ 3579 $36,136 $39,134 $ 14.99 2.4x 1.85x 1.54x 1.40x 13.3x 10.4x 8.8x -0.1x  0.0x  0.0x
Core Laboratories Inc. CLB $ 2599 $ 1213 $ 1423 $ 4.62 5.6x 2.91x 2.69x 2.49x 23.6x 17.5x 14.4x 1.3x 0.7x 0.5x
DMC Global Inc. BOOM $ 1886 $ 372 $ 715 $ 19.39 1.0x 1.09x 1.00x 0.94x 8.8x 7.2x 6.2x 1.5x 0.8x 0.4x
Halliburton Company HAL $ 39.08 $35115 $42,120 $ 9.68 4.0x 2.08x 1.81x 1.68x 10.7x 8.3x 7.7x 0.0x 0.0x 0.0x
Nine Energy Senvice, Inc. NINE $ 503 $ 175 $ 527 $ (0.33) -15.4x 0.89x 0.81x N/A 6.2x 6.6x 5.5x 0.3x nm nm
NOV Inc. NOV $ 2008 $ 7,907 $ 9,765 $ 13.80 1.5x 1.35x 1.16x 1.05x 13.6x 9.9x 8.1x 0.1x 0.0x 0.0x
Oil States International, Inc. Qls $ 804 $ 514 $ 634 $ 1092 0.7x 0.86x 0.79x 0.72x 9.9x 7.0x 5.9x -0.8x 0.5x 0.2x
Weatherford International plc ~ WFRD $ 8310 $ 5989 $ 7422 $ 896 9.3x 1.71x 1.46x 1.35x 9.5x 6.4x 5.8x 3.2x 0.2x 0.2x
ProPetro Holding Corp. PUMP $ 1044 $ 1,203 $ 1205 $ 853 1.2x 0.94x 0.70x 0.71x 4.1x 2.6x 2.5x 5.1x 0.1x 0.0x
Liberty Energy Inc. LBRT $ 1647 $ 2806 $ 3204 $ 9.82 1.7x 0.77x 0.68x 0.70x 3.9x 2.7x 3.0x 0.0x 0.0x 0.0x
NexTier Oilfield Solutions Inc. NEX $ 1192 $ 2,724 $ 2866 $ 494 2.4x 0.88x 0.80x 0.79x 4.7x 3.4x 3.6x 0.0x 0.0x 0.0x
RPC, Inc. RES $ 832 $ 1,771 $ 1699 $ 464 1.8x 1.06x 1.02x 0.93x 4.7x 3.9x 3.5x 0.0x 0.0x 0.0x
Average 1.3x 1.4x 1.2x 1.2x 9.4x 7.2x 6.2x 0.9x 0.2x 0.1x
Median 1.7x 1.1x 1.0x 0.9x 9.1x 6.8x 5.8x 0.1x  0.0x  0.0x

[NCs Multistage Holdings, Inc. NCSM $ 20.00 $ 48.78 $ 6830 $ 18.81 1.1x 0.4x 0.4x 0.4x 4.5x 3.5x 3.0x nm__ -1.5x 5.4x |

All figures in M, except per share information

(1) Previous day's closing price

(2) Estimates are from Capital I1Q

(3) Forw ard estimates as of fiscal year

Source: Company reports, CapitallQ, Stonegate Capital Partners

We are using an EV/EBITDA framework to inform our NCSM

valuation. Currently NCSM is trading at a FY24 EV/EBITDA of 3.0x 2024 E 3.00x 3.75x 4.50x
compared to comps at an average of 6.2x. We believe this is too Adj EBITDA 22.5 225 225
steep of a discount, even when accounting for the smaller size of TEV 67.6 84.5 101.4
NCSM vs peers. Therefore, we are using an EV/EBITDA range of
3.0x to 4.5x with a midpoint of 3.8x which moves NCSM closer to Cash 13.7 13.7 13.7
comp companies. This arrives at a valuation range of $22.25 to Debt 8.8 8.8 8.8
$36.11 with a mid-point of $29.18. Minority Int. 184 18.4 18.4
Mrkt Cap 54.3 71.2 88.1
NCSM also trades at a Price/BV ratio of 1.1x, which is a significant
discount to median peers at 1.7x. If a Price/BV range of 1.3x to 1.7x  S/O 24 24 24
is applied to TTM BV/Share, that returns a valuation range of $24.45 Price $ 2225 $ 2918 $ 36.11

to $31.97 with a mid-point of $28.21.

Listed below are the important catalysts for the stock in F23 and beyond:

» Continued rebound in Canadian market. ... F23+
» Expansion beyond North America ....... ..o F23+
P Margin @XPanSION .. ... e F23+
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DISCOUNTED CASH FLOW

NCS Multistage Holdings, Inc.
Discounted Cash Flow Model
(in $M, except per share)
Terminal
Estimates: 2021 2022 2023E 2024E 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E 2033E Value
Revenue 118.5 155.6 165.6 179.8 1924 204.9 218.2 2311 243.8 256.0 268.8 282.2 296.3
Opearting Income (5.1) (2.3) 5.7 9.8 129 123 131 139 146 154 16.1 169 178
Less: Taxes (benefit) 0.3 0.4 0.9 2.4 3.2 3.1 3.3 3.5 3.7 3.8 4.0 4.2 4.4
NOPAT (5.4) (2.6) 4.8 7.3 9.7 9.2 9.8 10.4 11.0 11.5 12.1 12.7 13.3
Plus: Depreciation & Amortization 4.5 4.3 4.5 4.4 3.8 3.9 3.9 39 3.9 3.8 3.8 3.7 3.6
Plus: Changes in NWC 6.6 (1.3) (1.7)  (1.8) (1.90 (2.0 (22) (23) (24) (2.6) 2.7) (2.8) (3.0)
Less: Capex (0.4) (0.7) (25) (25) (2.4) (2.5) (2.4) (25) (2.4) (2.6) (2.4) (25) (2.7
Free Cash Flow 5.3 (0.3) 5.2 7.4 9.2 8.5 9.2 9.5 10.0 10.2 10.8 11.0 11.3 109.4
Discount period - months 6 18 30 42 54 66 78 90 102 114 126
Discount period - years 0.5 1.5 25 35 4.5 55 6.5 75 8.5 9.5 10.5
Discount factor 0.94 0.84 0.74 0.66 0.59 0.52 0.47 0.41 0.37 0.33 0.29
PV of FCF 4.9 6.2 6.9 57 54 5.0 4.6 4.2 4.0 3.6 3.3 31.8
Growth rate assumptions:
Revenue 31.3% 6.4% 8.6% 7.0% 6.5% 6.5% 5.9% 5.5% 5.0% 5.0% 5.0% 5.0%
Operating Income -56.0% -354.4% 70.1% 32.2% -4.6% 6.5% 5.9% 5.5% 5.0% 5.0% 5.0% 5.0%
EBITDA -433.8% 393.2% 38.5% 185% -3.3% 5.2% 4.5% 4.1% 3.6% 3.6% 3.6% 3.6%
Free Cash Flow -105.3% nm 42.7% 25.1% -7.4% 7.3% 3.4% 5.5% 2.4% 5.0% 2.4% 2.3%
Margin assumptions:
Operating Income -4.3% -1.4% 3.5% 5.4% 6.7% 6.0% 6.0% 6.0% 6.0% 6.0% 6.0% 6.0% 6.0%
D&A as a % of sales 3.8% 2.8% 2.7% 2.4% 2.0% 1.9% 1.8% 1.7% 1.6% 1.5% 1.4% 1.3% 1.2%
EBITDA -0.5% 1.3% 6.2% 7.9% 8.7% 7.9% 7.8% 7.7% 7.6% 7.5% 7.4% 7.3% 7.2%
Taxes 5.0% -2.6% 15.4% 24.9% 25.0% 25.0% 25.0% 25.0% 25.0% 25.0% 25.0% 25.0% 25.0%
Changes in WC 5.6% -0.8% -1.0% -1.0% -1.0% -1.0% -1.0% -1.0% -1.0% -1.0% -1.0% -1.0% -1.0%
Capex as a % of sales -0.4% -0.4% -1.5% -1.4% -12% -1.2% -1.1% -1.1% -1.0% -1.0% -0.9% -0.9% -0.9%
Valuation: Sensitivity Analysis:
Shares outstanding 2.4
PV of FCF 53.6 Terminal Growth Rates
PV of Terminal Value 31.8 1% 2% 3%
Enterprise Value 85.4 11.50% $31.66 $33.31 $35.34 $37.92
less: Net Debt (5.0) VN OCZN $28.70 $29.89 $31.32 $33.07 $35.26
less: Minority Interest 18.4 IVRSOCZN $27.23 $28.28 $29.53 $31.04 $32.91
Estimated Total Value: 72.0 BENO L7 N $25.87 $26.80 $27.90 $29.21 $30.82
Est Equity Value/share: $29.53 | PECROCTN $24.62 $25.44 $26.41 $27.56 $28.95
Price $20.00

Source: Company Reports; Stonegate Capital Markets




STONEGATE CAPITAL PARTNERS EQUITY RESEARCH

BALANCE SHEET

NCS Multistage Holdings, Inc.
Consolidated Balance Sheets ($M)
Fiscal Year End: December

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2
FY 2018 FY 2019 FY 2020 Mar-21 Jun-21 Sep-21 Dec-21 FY 2021 Mar-22 Jun-22 Sep-22 Dec-22 FY 2022 Mar-23 Jun-23

Cash and Cash Equivalents 25.1 11.2 155 12.0 139 18.4 222 222 155 149 9.9 16.2 16.2 13.6 13.7
Accounts Receivable Trade 50.0 420 219 221 178 226 244 244 285 203 344 27.8 27.8 29.7 222
Inventories 328 39.9 349 34.6 35.0 337 339 33.9 345 37.0 34.1 37.0 37.0 40.6 42.8
Prepaid Expenses and Other Current Assets 2.0 2.4 3.0 29 36 3.1 3.3 33 26 3.2 2.7 2.8 2.8 2.1 29
Other Current Receivables 4.7 5.0 8.4 9.0 7.3 54 4.7 4.7 4.6 4.4 43 3.7 3.7 5.1 3.7
Total Current Assets 1146 100.6 83.7 80.6 77.6 83.3 88.5 88.5 85.7 79.7 85.4 87.7 87.7 91.2 85.3
Property and Equipment 323 33.0 244 23.9 242 25.6 247 247 244 24.0 234 233 233 23.7 241
Goodwill 23.1 15.2 15.2 15.2 15.2 15.2 15.2 15.2 15.2 15.2 15.2 15.2 15.2 15.2 15.2
Identifiable Intangibles 49.0 45.2 6.4 6.2 6.1 59 57 57 56 5.4 5.2 51 5.1 49 4.7
Operating Lease Assets - 5.1 5.2 4.8 55 5.0 4.8 4.8 4.6 4.7 4.6 4.5 4.5 4.2 5.6
Deposits and Other Assets 14 35 3.6 35 3.4 3.2 3.1 3.1 2.8 3.1 2.8 2.8 2.8 2.2 22
Deferred Income Taxes 9.3 0.0 0.2 0.2 0.3 0.3 0.2 0.2 0.2 0.5 0.4 0.0 0.0 0.0 0.3
Total Assets $ 2297 |$ 2026 [$ 1387 | % 1345 $ 1323 $ 1385 $ 1423 |$ 1423 |$ 1384 $ 1327 $ 1371 $ 1386 |$ 1386 | $ 1415 $ 1375
Accounts Payable-trade 7.2 8.5 4.9 57 6.0 56 75 75 8.1 7.7 8.6 75 75 7.9 79
Accrued Expenses 4.1 3.5 3.3 3.3 4.1 59 6.3 6.3 3.8 3.5 6.0 4.4 4.4 4.7 4.4
Income Taxes Payable 0.2 1.9 0.7 0.9 05 0.6 0.3 03 03 0.3 0.4 05 0.5 0.4 03
Operating Lease Liabilities - 2.1 1.8 1.8 1.9 1.7 1.6 1.6 1.4 1.4 1.3 1.3 1.3 1.3 1.6
Current Maturities of Long-Term Debt 2.2 1.5 1.3 1.4 1.4 1.7 15 15 1.8 19 1.4 1.5 15 1.8 24
Other Current Liabilities 2.0 2.4 28 1.4 2.0 22 27 2.7 1.6 22 2.4 25 25 1.6 1.7
Current Contingent Consideration 10.0 - - - - - - - - - - - - - -
Total Current Liabilities 256 19.8 14.9 145 15.9 17.8 19.8 19.8 16.9 17.1 20.1 17.7 17.7 17.7 18.2
Long-Term Debt Less Current Maturities 235 114 4.4 43 4.6 6.6 6.3 6.3 6.2 6.3 6.4 6.4 6.4 6.6 6.4
Operating Lease Liabilities, Long-Term - 35 4.0 3.7 4.2 3.9 3.8 3.8 3.7 3.8 3.8 3.7 3.7 3.4 4.6
Accrueal for Legal Contingencies - - - - - - - - - - - - - 175 42.4
Other Long-Term Liabilities 1.3 1.4 1.9 1.9 1.9 1.8 16 1.6 15 13 1.2 1.3 1.3 1.3 1.3
Deferred Income Taxes 3.1 3.0 0.0 0.1 0.1 0.2 0.1 0.1 0.1 0.3 03 0.2 0.2 0.2 0.4
Non-Current Contingent Consideration - - - - - - - - - - - - - -

Total Liabilities $ 535(% 39.0|% 252|% 244 $ 267 $ 302 $ 317|$ 317($ 285 $ 287 $ 317 $ 293 ($ 293|3% 467 $ 732
Common Stock - Par Value 0.5 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Aditiional Paid In Capital 411.4 425.1 432.8 434.0 435.0 436.0 437.0 437.0 437.8 438.7 4395 440.5 4405 441.4 442.4
Accumulated Other Comprehensive Loss (84.0) (80.8) (81.8) (81.5) (81.0) (82.0) (82.1) (82.1) (81.6) (82.9) (86.2) (85.6) (85.6) (85.7) (85.3)
Retained (Deficit)/earnings (166.2)| (199.0)] (256.6)] (260.0) (265.8) (263.0) (261.4) (261.4)] (262.9) (268.4) (264.4) (2625)| (2625) (277.4) (309.7)
Treasury Stock - Common (0.3) 0.7) (0.8) (1.0) (1.0) (1.0) (1.0) (1.0) (1.4) (1.4) (1.4) (1.4) (1.4) (1.7) 1.7)
Total Parent Net Equity $ 1613 |$ 1446 $ 936| 3% 915 $ 873 $ 901 $ 926|% 926|$ 920 $ 861 $ 875 $ 910|$ 910($ 766 $ 459
Miroity Interest 149 18.9 19.9 18.6 18.3 18.2 18.1 18.1 17.9 179 17.9 18.2 18.2 18.2 18.4

Total Liabilities and Shareholders* Equity $ 2297 |$ 2026 [$ 1387 |$ 1345 $ 1323 $ 1385 $ 1423 |$ 1423 |$ 1384 $ 1327 $ 1371 $ 1386|$ 1386 | $ 1415 $ 1375

Liguidity

Current Ratio 4.5x 5.1x 5.6x| 5.6x 4.9x 4.7x 4.5x 4.5x] 5.1x 4.7x 4.3x 5.0x| 5.0x 5.2x 4.7x
Quick Ratio 3.2x 3.1x] 3.3x] 3.2x 2.7x 2.8x 2.8x| 2.8x 3.0x 2.5x 2.6x 2.9x] 2.9x 2.9x 2.3x
Working Capital 89.0 80.8 68.8 66.1 61.7 65.5 68.7 68.7 68.7 62.7 65.4 70.0 70.0 735 67.1

Net Working Capital 66.1 711 54.6 55.5 49.2 48.7 48.0 48.0 55.0 49.7 56.9 55.2 55.2 61.7 55.7

Leverage

Debt to Equity 15.9% 8.9% 6.2% 6.2% 6.9% 9.1% 8.4% 8.4% 8.7% 9.5% 8.9% 8.7% 8.7% 11.0% 19.1%
Debtto Capital 11.2% 6.4% 4.2% 4.2% 4.6% 5.9% 5.5% 5.5% 5.8% 6.2% 5.7% 5.7% 5.7% 5.9% 6.4%

Capital Usage- Annualized

AR Turns 1.4x] 1.1x 1.7x] 0.4x 0.8x 1.4x 4.6x 1.2x 0.8x 1.3x 1.3x 3.8x| 1.5x] 1.0x 1.9x
Days Sales Outstanding 2527 3175 213.7 920.3 446.6 269.4 80.2 296.4 4495 2746 276.4 95.9 2437 3825 193.8
AP Turnover 5.1x 3.3x 3.5x 0.4x 1.0x 2.0x 6.7x 1.6x 1.0x 1.9x 1.9x 6.0x 2.0x 1.2x 2.6x
Days Payable Outstanding 719 109.9 102.9 832.0 350.6 180.8 54.1 221.9 376.9 194.9 187.5 61.0 184.2 3155 140.5

Source: Company Reports, Stonegate Capital Partners
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STONEGATE CAPITAL PARTNERS

EQUITY RESEARCH

INCOME STATEMENT

NCS Multistage Holdings, Inc.
Consolidated Statements of Income (in $M, except per share amounts)
Fiscal Year End: December

Q2 Q3 Q4 Q1 Q2 Q3E Q4E QLE Q2E Q3E Q4E

FY 2021 Mar-22 Jun-22 Sep-22 Dec: Mar-23 Jun-23 Sep-23 Dec-23 FY 2023E Mar-24 Jun-24 Sep-24 Dec-24 FY 2024E
Product Sales $ 156.8 | $ 1458 | $ 752|% 832|$ 262 $ 194 $ 340 $ 263|$ 1059|% 314 $ 174 $ 356 $ 297|% 1142($ 339 $ 204 $ 332 $ 342($ 1217
Services 70.2 59.7 31.8 35.3 12.9 8.1 14.9 13.9 49.8 12.1 8.0 15.5 15.8 51.4 15.4 7.6 18.9 16.3 58.1
Total Revenues 227.0 205.5 107.0 118.5 39.1 275 48.9 40.2 155.6 43.6 25.4 51.1 45.5 165.6 49.3 28.0 52.0 50.5 179.8
Cost of Product Sales 74.9 75.1 46.6 51.9 17.8 13.4 20.8 16.5 68.4 18.8 12.0 21.4 17.2 69.5 238 13.1 19.3 195 75.6
Cost of Services 33.4 32.9 16.3 18.1 6.4 5.1 7.6 7.6 26.8 6.2 4.9 8.0 9.5 28.5 7.7 4.6 9.7 8.3 30.4
Gross Profit 118.7 97.5 44.1 48.5 149 8.9 20.5 16.1 60.4 18.5 8.5 21.7 18.9 67.6 17.8 10.3 23.0 22.7 73.8
Selling General and Administrative Expenses 82.8 88.6 59.4 49.1 16.0 13.7 15.4 13.2 58.3 16.2 145 14.2 125 57.4 17.0 14.2 14.8 13.8 59.7
Depreciation 4.7 5.9 4.4 3.8 0.9 0.9 09 0.9 3.7 0.9 0.9 1.0 1.0 3.8 0.9 0.9 0.9 0.9 3.7
Amortization 131 4.6 15 0.7 0.2 0.2 0.2 0.2 0.7 0.2 0.2 0.2 0.2 0.7 0.2 0.2 0.2 0.2 0.7
Impairments 2275 7.9 50.2 - - - - - - - - - - - - - - - -
Change in Fair Value of Contingent Considerations (2.9) 0.0 - - - - - - - - - - - - - - - - -
Total Operating Expenses 325.3 106.9 115.5 53.6 17.1 14.9 16.4 14.3 62.7 17.3 15.6 15.3 13.6 61.8 18.1 15.3 15.9 14.9 64.1
Operating Income (206.7) (9.5) (71.4) (5.1) (2.2) (5.9) 4.0 1.8 (2.3) 1.3 (7.1) 6.4 5.2 5.7 0.2) (5.0) 71 7.8 9.8
Interest Gain/(Expense), Net (2.0) (1.9) (1.8) (0.7) (0.2) (0.4) 0.2) (0.2) (1.0) (0.2) (0.2) 0.2) (0.2) (0.9) (0.2) 0.2) 0.2) (0.2) (0.9)
Gain on Patent Infringement - - 25.7 - - - - - - - - - - - - - - - -
Provision for Litigation - - - - - - - - - (17.5) (24.9) - - (42.4) - - - - -
Other gains/loses 0.2 0.3 1.7 21 0.4 0.6 0.6 1.4 3.0 0.3 15 0.8 0.8 33 0.8 0.8 0.8 0.8 3.2
FX Gain/Loss 0.2 (1.0) (1.1) 0.3 0.3 (0.3) (0.6) 0.3 (0.3) 0.1 0.0 0.0 0.0 0.1 0.0 0.0 0.0 0.0 0.1
Profit Before Taxes (208.3) (12.1) (46.9) (3.5) (1.8) (6.0) 3.8 3.3 (0.6) (16.1) (30.7) 6.9 5.8 (34.1) 0.4 (4.4) 7.7 8.4 12.2
Provision for Income Tax (23.1) 10.8 (7.8) 0.3 (0.0) (0.5) (0.1) 1.0 0.4 (1.1) 1.4 0.3 0.3 0.9 0.1 (0.9) 15 1.7 2.4
Net Income (185.2) (22.8) (39.1) (3.8) (1.7) (5.5) 4.0 2.3 (1.0) (15.0) (32.1) 6.6 55 (35.0) 0.3 (3.5) 6.2 6.7 9.7
Net Income Attributable to Non-Controlling Interest (5.1) (10.0) (18.5) (1.0) 0.2 (0.0) (0.0) (0.3) (0.2) 0.0 (0.2) (0.1) (0.1) (0.2) (0.0) 0.0 (0.1) (0.1) (0.1)
Net Income Attributable to NCSM (190.3) (32.8) (57.6) (4.7) (15) (5.5) 3.9 2.0 (1.1) (15.0) (32.2) 6.5 5.4 (35.3) 0.3 (3.5) 6.1 6.7 9.6
Basic EPS $ (85.00)$ (14.08)$ (2437)|$ (1.98)|$ (064) $ (225) $ 161 $ 08L|$ (045|$ (6.10) $ (13.02) $ 259 $ 212|% (1365)|% 012 $ (1.34) $ 237 $ 257|$ 371
Diluted EPS $ (85.00)|$ (14.08)[$ (24.37)[$ (1.98)|$ (0.64) $ (2250 $ 158 $ 08L|$ (045|$ (6.10) $ (13.02) $ 259 $ 212|$ (1365|% 012 $ (1.34) $ 237 $ 257($ 371
WTD Shares Out - Basic 2.2 2.3 2.4 2.4 24 2.4 2.4 2.4 2.4 25 25 25 2.6 2.6 2.6 2.6 2.6 2.6 2.6
WTD Shares Out - Diluted 2.2 2.3 2.4 2.4 2.4 2.4 25 25 2.4 25 25 25 2.6 2.6 2.6 2.6 2.6 2.6 2.6
EBITDA (188.5) 0.3 (39.2) 1.7 (0.5) (4.4) 5.1 46 a7 (14.8) (29.4) 7.3 6.1 (30.7) 1.7 (4.0) 8.1 8.8 14.6
Adjusted EBITDA $ 4973 283($ 22($ 91|$ 23 $ (200$ 84 $ 64|$ 151|$ 49 $ (220 $ 89 $ 78|$ 193|% 37 $ (200 $ 101 $ 108|$ 225

Margin Analysis
Gross Margin
Operating Margin
EBITDA Margin
Pre-Tax Margin
Net Income Margin
Tax Rate

Growth Rate Y/Y
Total Revenue

Total cost of revenues
Operating Income
Pre-Tax Income

Net Income

52.3%
-91.1%
21.9%
-91.8%
-83.9%
11.1%

12.6%
232.4%
-4267.5%
-10715.9%
-9154.1%

47.4%
-4.6%
13.8%
-5.9%
-16.0%
-89.1%

-9.5%
-67.1%
-95.4%
-94.2%
-82.8%

41.2%
-66.8%
2.0%
-43.8%
-53.8%
16.6%

-47.9%
8.0%
652.7%
288.6%
75.5%

40.9%
-4.3%

7.7%
-3.0%
-4.0%
-7.5%

10.8%
-53.6%
-92.8%
-92.5%
-91.8%

38.1%
-5.6%
5.8%
-4.5%
-3.9%
1.3%

37.2%
23.2%
-39.7%
-47.4%
-54.8%

32.6%
-21.5%
-7.3%
-21.7%
-20.0%
8.1%

28.0%
14.9%

9.6%
23.7%
-5.4%

41.9%
8.3%
17.2%
7.9%
8.1%
-3.1%

50.8%
35.4%
53.3%
59.0%
40.7%

40.0%
4.5%
15.9%
8.1%
4.9%
29.8%

11.3%
-2.6%
41.3%
47.5%
19.1%

38.8%
-1.4%
9.7%
-0.4%
-0.7%
-58.4%

31.3%
16.9%
-56.0%
-82.9%
-76.7%

42.6%
2.9%
11.2%
-37.0%
-34.4%
6.8%

11.4%
0.9%
-158.1%
819.2%
875.2%

33.3%
-28.1%
-8.8%
-121.0%
-126.9%
-4.4%

-7.5%
5.0%
20.6%
415.6%
488.0%

42.5%
12.5%
17.5%
13.6%
12.7%

5.0%

4.6%
-6.6%
57.5%
80.2%
65.5%

41.4%
11.4%
17.0%
12.6%
11.9%

5.0%

13.3%
-4.3%
187.2%
76.3%
173.6%

40.8%
3.5%
11.7%
-20.6%
-21.3%
-2.6%

6.4%
-1.3%
-354.4%
5580.6%
3100.8%

36.1%
-0.4%
7.5%
0.8%
0.6%
20.0%

13.3%
4.6%
-116.8%
-102.4%
-102.0%

36.8%
-17.8%
-7.2%
-15.7%
-12.4%
20.0%

10.1%
-2.0%
-30.0%
-85.7%
-89.2%

44.3%
13.7%
19.4%
14.9%
11.8%
20.0%

1.8%
3.5%
12.0%
11.8%
-5.8%

44.9%
15.5%
21.3%
16.7%
13.2%
20.0%

10.8%

9.0%
50.0%
46.1%
23.0%

41.1%
5.4%
12.5%
6.8%
5.4%
20.0%

8.6%
3.6%
70.1%
-135.6%
-127.3%

Source: Company Reports, Stonegate Capital Partners estimates
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STONEGATE CAPITAL PARTNERS EQUITY RESEARCH

Statement of Cash Flows

NCS Multistage Holdings, Inc.
Consolidated Cash How Statements ($M)
Hscal Year End: December

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2

CASH FLOW Fy 2018 FY 2019 Mar-21 Jun-21 Sep-21 Dec-21  FY2021 Mar-22 Jun-22 Sep-22 Dec-22 FY 2022 Mar-23 Jun-23

Operating Activities

Net Loss (185.2) (22.8) (39.1) (3.5) (5.5) 3.2 2.0 (3.8) @.7) (5.5) 4.0 2.3 (1.0) (15.0) (32.1)
Depreciation and Amortization 17.8 10.4 5.9 1.1 1.1 1.2 1.1 45 1.1 11 1.1 1.1 4.3 1.1 1.1
Write-off of Deferred Loan Costs - - 0.6 - - - - - - 0.2 - - 0.2 - 0.1
Amortization of Deferred Loan Costs 0.3 0.3 0.3 0.1 0.1 0.1 0.1 0.3 0.1 0.1 0.1 0.1 0.2 0.1 (0.1)
Share Based Compensation 10.9 125 85 22 1.6 1.4 1.4 6.6 2.2 1.2 1.0 1.5 6.0 1.3 1.3
Provision for Inventory Obsolescence 1.7 0.9 1.8 0.4 0.9 0.4 0.0 1.8 0.6 0.7 0.6 0.7 25 0.1 0.1
Deferred Income Tax Expense (28.8) 9.0 (3.2) 0.1 (0.1) 0.1 0.0 0.1 0.0 0.0 0.1 0.2 0.3 0.0 0.0
Gain/loss on Sales of Property and Equipment 0.1 (0.3) (0.6) (0.2) (0.2) (0.0) (0.1) (0.4) (0.0) 0.2) (0.1) (0.0) 0.4) (0.1) (0.3)
Provision for Litigation - - - - - - - - - - - - - 17.5 249
Proceeds from Notes Receivable - - 0.3 0.0 0.1 0.1 0.1 0.3 0.1 0.1 0.2 0.1 0.6 0.2 0.0
Accounts Receivable-trade 4.2) 4.7 19.3 (0.0) 45 (5.2) (1.8) (2.6) 3.7) 7.6 (16.4) 7.7 (4.9) (1.6) 8.1
Inventories-net (2.9) (7.6) 3.2 (0.0) 1.1) 05 0.3) 0.9) (1.0) (3.9) 0.9 3.7) (7.7) (3.8) (2.1)
Prepaid Expense and Other Assets (0.6) 05 (3.0) 0.1 (0.4) 0.3 (0.5) (0.4) 11 0.2 0.6 (0.5) 1.3 0.9 (0.4)
Accounts Payable-trade 0.2 2.6 3.2) 0.7 0.2 (0.0) 1.9 2.8 0.4 0.1 1.8 (1.1) 12 0.3 (0.5)
Accrued Expenses 2.4) 0.7) 0.1) (0.0) 0.7 19 0.4 3.0 (2.5) (0.3) 2.6 (1.6) (1.8) 0.3 (0.3)
Other Liabilities (0.6) (1.6) 05 (2.8) 0.7 (0.6) (0.5) (3.2) (2.9) 0.3 0.1 0.3) (2.9) 7 (0.6)
Income Taxes Receivable/payable (17.1) 1.6 2.7) (0.1) 0.5 2.3 1.0 3.7 0.1 (0.9) (0.1) 1.3 0.4 1.2) 1.1
Impairment 2275 79 50.2 - - - - - - - - - - - -
Provision for Doubtful Accounts Receivable 0.3 35 0.8 (0.1) (0.0) (0.1) - (0.1) - (0.0) (0.0) (0.0) (0.1) - 0.1
Payments of Contingent Consideration - (3.0) - - - - - - - - - - - - -
Change in Fair Value of Contingent Consideration (2.9) 0.0 - - - - - - - - - - - - -
Gain on Patent Infringement Settlement - - (25.7) - - - - - - - - - - - -
Net Proceeds from Patent Infringement Settlement - - 21.4 - - - - - - - - - - - -
Cash How from Operating Activities 14.0 17.9 35.1 (1.8) 2.9 5.6 4.9 11.6 (6.1) 0.9 (3.8) 7.6 (1.4) (1.6) 0.5

Investing Activities

Purchase of Property and Equipment (11.1) (6.1) (2.1) (0.0) (0.2) (0.1) 0.2) (0.5) (0.2) 0.2) (0.3) (0.3) (1.0) (0.5) (0.6)
Purchase and Development of Software and Technology “4.7) (0.3) (0.2) (0.2) (0.2) (0.0) (0.0) (0.3) (0.0) (0.0) (0.0) (0.0) (0.1) (0.1) (0.1)
Proceeds from Sale of Property and Equipment 0.4 1.4 1.1 0.1 0.1 0.2 0.0 0.4 0.1 0.1 0.2 0.0 0.4 0.1 0.3
Cash How from Investing Activities (15.4) (5.0) (1.1) (0.1) (0.3) 0.0 (0.1) (0.4) (0.1) (0.2) (0.1) (0.3) (0.7) (0.5) (0.5)

Financing Activities

Payments on Finance Leases - - - (0.3) (0.3) (0.3) (0.4) 1.3) (0.3) (0.4) (0.4) (0.4) (1.5) (0.4) (0.4)
Line of Credit Borrowing - - 5.0 0.0 0.3 - - 0.4 3.2 4.3 2.7 1.6 11.8 3.6 4.8
Payments of Line of Credit Borrowings - (10.0) (15.0) - (0.4) - - (0.4) (2.9) “4.2) (3.1) (1.5) (11.7) (3.3) (4.3)
Treasury Shares Withheld (0.2) (0.3) 0.2) (0.2) (0.0) - - 0.2) (0.4) (0.0) (0.0) (0.0) 0.4) 0.3) -
Payment of deferred loan Cost related to ABL facility - - - - - - - - - 0.9) 0.1) (0.0) (1.0) - -
Payments of Contingent Consideration - (7.0) - - - - - - - - - - - - -
Payments on Promissory Note 8.7) - - - - - - - - - - - - - -
Promissory Note Borrowings 5.4 - - - - - - - - - - - - - -
Equipment Note Borrowings 2.0 0.8 - - - - - - - - - - - - N
Payments on Equipment Note and Capital Leases (2.4) (5.0) (1.5) - - - - - - - - - - - -
Proceeds from the Exercise of Options for Common Stock 1.1 1.0 - - - - - - - - - - - - -
Distribution to Non-controlling Interests (2.3) (6.0) (17.6) 1.3) (0.5) (0.5) (0.5) (2.8) - - - - - - -
Payment of Deferred Loan Cost Related to Senior Secured Credit Facility - (0.9) (0.6) - - - - - B - B - - - -
Cash How from Financing Activities (5.1) (27.3) (29.8) 1.7) (0.8) (0.8) (0.9) (4.3) (0.4) (1.1) (0.9) (0.4) 2.7) (0.4) 0.1
Foreign Exchange Rate Effect on Cash and Cash Equivalents (2.2) 0.5 0.0 0.0 0.1 (0.3) (0.1) (0.3) 0.0 (0.2) (0.2) (0.6) (1.1) (0.2) (0.0)
Net Change in Cash (8.7) (13.9) 4.3 (3.6) 1.9 4.5 37 6.6 (6.6) (0.6) (5.1) 6.4 (5.9) (2.6) 0.1

338(%$ 251|$ 112|$ 155 $ 120 $ 139 $ 184 |$ 155|% 222 $ 155 $ 149 $ 99 (% 222($ 162 $ 136
251 (% 112]$ 155]|% 120 $ 139 $ 184 $ 222 |$ 222($ 155 $ 149 $ 99 $ 162 (3% 162|$ 136 $ 137

Beginning of period cash
End of period cash

@ &

Source: Company Reports, Stonegate Capital Partners
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STONEGATE CAPITAL PARTNERS EQUITY RESEARCH

IMPORTANT DISCLOSURES AND DISCLAIMERS

The following disclosures are related to Stonegate Capital Partners (SCP) research reports.

The information used for the creation of this report has been obtained from sources we considered to be reliable, but we can neither
guarantee nor represent the completeness or accuracy of the information herewith. Such information and the opinions expressed
are subject to change without notice and SCP does not undertake to advise you of any such changes. In preparing this research
report, SCP analysts obtain information from a variety of sources, including to but not limited to, the issuing Company, a variety of
outside sources, public filings, the principals of SCP and outside consultants. SCP and its analyst may engage outside contractors
with the preparation of this report. The information contained in this report by the SCP analyst is believed to be factual, but we can
neither guarantee nor represent the completeness or accuracy of the information herewith. While SCP endeavors to update the
information contained herein on a reasonable basis, there may be regulatory, compliance, or other reasons that prevent us from
doing so. The opinions or information expressed are believed to be accurate as of the date of this report; no subsequent publication
or distribution of this report shall mean or imply that any such opinions or information remains current at any time after the date of
this report. Reproduction or redistribution of this report without the expressed written consent of SCP is prohibited. Additional
information on any securities mentioned is available on request. SCP does not rate the securities covered in its research. SCP does
not have, nor has previously had, a rating for any securities of the Company. SCP does not have a price target for any securities of
the Company.

Recipients of this report who are not market professionals or institutional investors should seek the advice of their independent
financial advisor prior to making any investment decision based on this report or for any necessary explanation of its contents.
Because the objectives of individual clients may vary, this report is not to be construed as an offer or the solicitation of an offer to
sell or buy the securities herein mentioned. This report is the independent work of SCP and is not to be construed as having been
issued by, or in any way endorsed or guaranteed by, any issuing companies of the securities mentioned herein.

SCP does not provide, nor has it received compensation for investment banking services on the securities covered in this report.
SCP does not expect to receive compensation for investment banking services on the securities covered in this report. SCP has a
non-exclusive Advisory Services agreement to provide research coverage, retail and institutional awareness, and overall Investor
Relations support and for which it is compensated $4,000 per month. SCP’s equity affiliate, Stonegate Capital Markets (SCM)
- member FINRA/SIPC - may seek to provide investment banking services on the securities covered in this report for which it could
be compensated.

SCP Analysts are restricted from holding or trading securities in the issuers which they cover. Research Analyst and/or a member of
the Analyst’s household do not own shares of this security. Research Analyst, employees of SCP, and/or a member of the Analyst’s
household do not serve as an officer, director, or advisory board member of the Company. SCP and SCM do not make a market in
any security, nor do they act as dealers in securities.

SCP Analysts are paid in part based on the overall profitability of SCP and SCM. Such profitability is derived from a variety of sources
and includes payments received from issuers of securities covered by SCP for services described above. No part of Analyst
compensation was, is or will be, directly or indirectly, related to the specific recommendations or views expressed in any report or
article. This security is eligible for sale in one or more states. This security may be subject to the Securities and Exchange
Commission’s Penny Stock Rules, which may set forth sales practice requirements for certain low-priced securities.

CONTACT INFORMATION

Investor Relations
Stonegate Capital Partners
8201 Preston Rd.-Suite 325
Dallas, Texas 75225
Phone: 214-987-4121
www.stonegateinc.com
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