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Price P 1.30
52 week Range F0.80-%373
Daily Vol {3-mo. average) 9,864,618
Market Cap (M) 5 4838
Enterprise Value (M) § 3138
Shares Qutstanding: (M) 36083
Float (M) 2848

Financial Summary j, uso

SES Al CORPORATION (NYSE: SES)

Company Updates

SES’ 1Q26 update further shifts the story from EV battery development toward
a commercialization model led by ESS, with drone cells, materials, and
Molecular Universe adding clearer 2H26/2027 revenue paths. Revenue beat
expectations, though Q1 benefited from ~$1.5M of 4Q25 revenue shifting into
the period, so the better read is not run-rate extrapolation but improved mix,
reaffirmed FY26 guidance, and better visibility into drone qualification, cost
reductions, and Al-enabled product differentiation.

Quarterly Results: Revenue was $6.7M, up 47% q/q and 16% yly, above
consensus of $3.65M, driven primarily by UZ Energy ESS sales with early
drone sample and Molecular Universe subscription contributions. GAAP gross
margin improved to 18.1% from 11.3% in 4Q25, while non-GAAP gross
margin improved to 18.3% from 11.7%, reflecting better UZ margins and
higher-margin mix. GAAP OpEx was $19.1M, non-GAAP OpEx was $14.3M,

Cash & ST Investments (M) I
Cash & ST Investments/Share 5 048
Debt (M) & 7T
Equity (M) $ 2032
Equity/Share F 055
FYE: Dec 2025 2026E 2027E

(all figures in M, expect per share information)

Rev $ 210 % 326 % G668
Chng% 929 4% 55.2%  105.1%
EBITDA F (626) & (B2T) § (47.1)
Met Income § (7258) & (635) § (62.8)
EPS  (022) % (019) § (019)
EViRevenue 21.6x 9.6x 4 7x
EVIEBITDA -T2 -6.0x% -6.7%

-8.2x -6.8x -6.9x

PIE

non-GAAP net loss was $11.1M, or $(0.03)/share, and adjusted EBITDA loss
improved to $12.8M from $13.8M in 4Q25.

ESS / Edge Box: ESS remains the primary FY26 revenue driver. The ~$20M,
three-year ATG EPower agreement gives UZ Energy a North American
distribution channel across residential, commercial, and industrial customers.
The more differentiated element is Edge Box, which combines ESS hardware
with Molecular Universe Predict to improve battery state-of-charge/state-of-
health accuracy, reduce oversizing, support on-premise data security, and
improve virtual power plant bidding decisions.

Company Description

SES Al is an advanced battery and Al-enabled
energy technology company focused on
commercializing next-generation energy
storage solutions across ESS, drones, and
battery materials. The company is leveraging its
Molecular Universe platform to accelerate
materials discovery, battery health and safety
monitoring, and broader battery development,
while pursuing a more diversified
commercialization model beyond its legacy EV
battery roots. SES Al's strategy centers on
combining battery chemistry, software, and Al-
driven discovery to monetize its technology
across multiple battery-adjacent markets.

Drone Cells / Materials / Molecular Universe: Drone cells are the most
important 2H26 swing factor. SES completed the Chungju line conversion,
began shipping NDAA-compliant samples, and management indicated
interest is predominantly defense-related. Qualification typically takes one to
two quarters, with much of the product/performance testing already complete
and the current focus shifting to supply-chain audits. Management expects Q2
drone revenue, a Q3/Q4 pickup, and 2027 as the first fuller-year delivery
period. Materials remain earlier-stage, but approximately half a dozen
customers have advanced through second-phase testing, while Molecular
Universe gained validation through a multiyear Search-in-a-Box subscription
with a major global battery manufacturer.

Guidance: SES reaffirmed FY26 revenue guidance of $30M-$35M, with
1H26 driven primarily by UZ Energy ESS revenue and drone/materials
contributions expected to build in 2H26. Management still expects ~15%
consolidated gross margin and a ~15% reduction in full-year OpEx from 2025
levels, with cost actions becoming more visible in Q3/Q4. SES ended 1Q26
with ~$178M of liquidity after ~$20M of operating cash use, supporting the
Company’s capex-light growth plan and commercialization priorities. CFO
Ray Liu was appointed effective April 27, 2026.

See Important Disclosures and Disclaimer at the end of this report
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Company History

Founded in 2012 as an MIT spinout, _Exhibit 1: SES Al History
SES Al began as an early-stage lithium-
metal battery developer focused on
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NYSE, and by 2025 - 2026 management had increasingly repositioned the company around three revenue-
generating business units - ESS, drones, and materials - with Molecular Universe serving as the enabling platform
for discovery, battery intelligence, and software.

2021

2017

2012 I Started Al Initiative

Business Overview

SES Al is an advanced battery and Al-enabled energy technology company increasingly focused on
commercializing three revenue-generating businesses - energy storage systems, drones, and materials -
supported by its Molecular Universe platform. While the company’s roots are in lithium-metal battery development
for EVs, the Company is now positioned as a broader battery technology platform built around chemistry, battery
health and safety software, and Al-enabled materials discovery. In Energy Storage Systems (ESS), SES Al is
pairing recently acquired UZ Energy’s hardware with the Company’s battery health and safety management
software; in drones, it is targeting high energy-density, high power-density, NDAA-compliant cells for defense and
other performance-driven applications; and in materials, it is seeking to commercialize novel electrolytes and
related discoveries through the Hisun joint venture.

Segment Overview Exhibit 2: ESS

ESS (Acquisition of UZ)

Supply fully integrated hardware/software solution for data centers and C&!
Energy Storage Systems (ESS): ——

@ :J - — (]G =

We view ESS as SES Al's most important business ey P T
segment today and the clearest near-term S
commercialization  engine in  the  portfolio.
Management has explicitly identified ESS as the l - m'EE mn
company’s largest near-term revenue driver and has

framed it as the largest battery market opportunity
within SES Al’s current focus areas. The strategic logic = U2, i 3 > S00MM, o mamefactuing capacty and avstomers i over 60 counies, rovides vatible rest ot dsa o

is that SES Al can do more than supply storage Sourc;ehéom/:)aln; Roporis

hardware alone: through UZ Energy, it can combine

installed ESS systems with battery health, degradation, and safety capabilities powered by Molecular Universe.
Management described energy storage systems as financial assets whose value depends on consistent long-
term performance, accurate monitoring, and lower maintenance costs, which helps explain why SES Al is
emphasizing an integrated hardware-plus-software offering rather than a pure battery box sale.

Last year's UZ Energy acquisition is central to that strategy. UZ gives SES Al access to a global hardware
platform, historical ESS operating data, and existing customer relationships that can be used to improve product
performance and accelerate commercialization.
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Drones:

We view drones as SES Al’'s second most important business segment and likely its most differentiated battery
application. Management has increasingly framed drones as an attractive commercialization lane because the
category values the exact attributes SES Al is working to deliver: higher energy density, strong power output,
lightweight form factors, and compliant supply chains. In contrast to EVs, where scale economics and long
qualification cycles remain major hurdles, drone applications, particularly in defense and allied markets, place
greater weight on mission-critical performance, trusted sourcing, and speed to deployment. That makes drones a
more practical near-term entry point for SES Al's technology, in our view.

SES Al’s strategy is built around addressing the core performance and supply requirements of the market.
Management has emphasized that next-generation drone batteries need meaningfully higher energy density than
conventional lithium-ion, while also maintaining high discharge capability, manufacturability at scale, and NDAA-
compliant sourcing. SES Al believes its Korea manufacturing footprint is a key advantage in that regard, as the
facility has been NDAA-compliant since 2021 and is being repurposed from EV cell formats toward drone-oriented
production. In our view, the combination of higher-performance cell requirements, supply-chain security, and
manufacturable scale creates a more favorable commercial setup for SES Al than traditional automotive, where
cost competitiveness remains the primary gating factor.

Exhibit 3: Drones Performance Gap

Drones
Supplying High Energy and Power Density and NDAA-compliant Li-Metal and Li-ion Cells
«H10M Li-Metal, 500Wh/kg -
a80 .
Boston, USA Chungju, KOR
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2 * H10H Hybri lnn'r\r: mfg ®
2
& 400 = H10E High Si, 400Wh/kg
®
z H10B SES Al
360 NDAA-compliant
S * H10P High Si, 350 Cell Production
3 * HI0PL Me:

+ High Energy Density: up to 500 Wh/kg
+ High Power Density: up to 10C continuous

+ NDAA-compliant own manufacturing capacity: Tm cells/year (can scale up)

+ 3 party contract manufacturing capacity: 10m cells/year (can scale up)
= With materials discovered through Molecular Universe

Source: Company Reports

Materials:

We view materials as SES Al’s third key business segment and one of the clearest examples of management’s
effort to monetize the company’s technology beyond finished cells and systems. Rather than relying solely on
end-product wins, SES Al is using Molecular Universe to discover novel electrolyte materials that can be
commercialized across ESS, drones, EVs, consumer electronics, and other battery applications. Management
has said the platform has already produced six novel electrolyte materials breakthroughs being tested by more
than 40 potential customers, which, in our view, shows the segment is beginning to move from research output
toward a more tangible commercial pipeline.

The Hisun joint venture is central to that strategy because it provides SES Al with a manufacturing and scale-up
partner rather than requiring the company to build the production footprint itself. Management has indicated that
the JV is intended to manufacture newly discovered materials at commercial scale, leveraging Hisun’s existing
electrolyte manufacturing capacity and global reach, with initial supply expected to begin in 2H26. In our view,
that matters for two reasons. First, it shortens the path from discovery to revenue by pairing SES Al’s proprietary
materials innovation with an established production base. Second, it supports the company’s broader capital-light
model by allowing SES Al to participate in the battery materials value chain without taking on the full cost and
execution burden of downstream manufacturing. More broadly, the segment gives SES Al another path to
monetize Molecular Universe by supplying differentiated materials into markets the company does not need to
serve through its own cells or systems.
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Exhibit 4: Materials

Materials (materials breakthroughs discovered through Molecular Universe SaaS)
Molecular Universe has already discovered 6 novel electrolyte materials across multiple applications
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Source: Company Reports

Molecular Universe:

Molecular Universe is not the company’s largest near-term revenue contributor, but it is the enabling layer behind
the broader SES Al story. Management describes it as SES Al's Al4Science platform, and across the portfolio it
supports materials discovery, battery design, battery health monitoring, and safety management. Its practical role
is to improve the value proposition of the Company’s operating businesses rather than stand alone as the primary
commercial story today. In our view, that is the right way to frame it at this stage: Molecular Universe matters most
because it strengthens ESS, drones, and materials.

Management has also indicated that Molecular Universe could develop standalone value over time through cloud-
based and on-premise subscription access and has spoken openly about the strategic value of the platform and
its scientific data. At the same time, SES Al's own disclosures make clear that the Al4Science market remains
early, and customer adoption may not develop as expected. We therefore view Molecular Universe less as the
core near-term revenue engine and more as the company’s long-term technology and competitive advantage
layer.

Exhibit 5: Molecular Universe
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data and world rlacs dnmain aynertisa

Source: Company Reports
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Key Growth Drivers

The Company has increasingly been marketing SES Al not as a traditional pre-commercial EV battery company,
but as a multi-pronged battery technology platform built around three revenue-generating businesses - ESS,
drones, and materials - with Molecular Universe serving as the enabling software and materials discovery layer.
The central shift in the story is away from a single end-market EV development framework and toward several
commercialization paths that management believes can generate revenue sooner and with less capital intensity
than a full automotive manufacturing buildout.

Exhibit 6: Multi-Pronged Business Opportunities

Materials
Supply materials discovered through
Molecular Universe SaaS platform

ESS

Supply fully integrated
hardware/software solutions with
battery health and safety
management software powered
by Molecular Universe for data
centers and C&| .

Cells

Supply high energy and power
density and NDAA-compliant Li-
Metal and Li-ion cells designed
through Molecular Universe for
drones/UAM/robotics

Molecular Universe
(Al4Science Saa$S Platform)

Source: Company Reports

1. ESS is the clearest near-term commercial driver. Management has been explicit that ESS is the
company’s largest near-term revenue driver, and the strategy is differentiated by attaching battery health
and safety software to installed hardware through UZ.

2. Drones offer a differentiated application where SES Al's performance profile and NDAA-compliant
manufacturing can matter immediately. Management has repeatedly highlighted military drones as a
priority end market where range, payload, power, and trusted sourcing matter more than lowest-cost
commodity supply.

3. Materials broaden the monetization path beyond batteries that SES Al makes itself. By supplying novel
materials discovered through Molecular Universe into multiple end markets, SES Al can potentially
capture value from its chemistry IP without needing to win every cell or system program directly. The Hisun
JV is important here because it gives SES Al a route to commercial production at scale.

4. Molecular Universe underpins the technology advantage across the portfolio. Management has been clear
that the platform’s biggest contribution today is not SaaS revenue alone, but the IP, data, and discovery
capabilities that support the operating businesses.

5. The business model is structured —£Xhibit 7: Company Outlook
to remain relatively capital light.  PRIORITIES FOR 2026 AND BEYOND
Management haS repeatedly LEVERAGE NEW BUSINESS UNIT LEADERSHIP TO EXECUTE ON ESS AND DRONE CELL OPPORTUNITIES
emphasized acquisitions, JVs,
manufacturing conversion, and
SOﬁware attachment as the CONTINUE GROWTH OF UZ ENERGY'S EXISTING HARDWARE BUSINESS IN AUSTRALIA, MIDDLE EAST, EUROPE
preferred path tO grOWth, rather AND U.S. AND INTEGRATE SES Al SOFTWARE WITH NEW EDGE BOX

than a large-scale greenfield EV DELIVER ON EXISTING NOVEL ELECTROLYTES DISCOVERED BY MOLECULAR UNIVERSE IN MATERIALS BUSINESS
manufacturing strategy WITH HISUN JV AND CONTINUE TO EXPAND PIPELINE

LEVERAGE MOLECULAR UNIVERSE MATERIAL DISCOVERY TO ACCELERATE NEW PRODUCT DEVELOPMENT AND
BUILD LEAD OVER COMPETITION

EXECUTE ON CONVERSION OF NDAA-COMPLIANT LINE IN KOREA FROM EV CELLS TO DRONE CELLS

FOCUS ON CAPEX-LIGHT BUSINESS MODEL IN ESS, CELLS AND MATERIALS WITH R&D CONCENTRATED IN
MOLECULAR UNIVERSE

Source: Company Reports




STONEGATE CAPITAL PARTNERS EQUITY RESEARCH

Market Overview

The market backdrop for SES Al is increasingly supportive of the company’s repositioning toward ESS, drones,
and materials. While battery demand continues to expand, investor focus has shifted toward applications where
commercialization may be faster, performance is more differentiated, and monetization does not require the full
capital burden of automotive-scale manufacturing. In our view, that dynamic better aligns SES Al with parts of the
battery market where software, safety, supply-chain compliance, and speed to commercialization matter more
immediately than pure EV scale.

The largest opportunity supporting that repositioning is _EXhibit 8: Global Stationary Storage Demand

stationary energy storage. Management has been f;“ B
explicit that ESS is the Company’s largest near-term o EwA
revenue driver and has described it as the largest i

SR B ey
= Other Europe
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battery market within SES Al’s current focus areas. The o
broader appeal of the market is straightforward: storage -
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commercial users, and data-center operators seeking -1 I |
flexible capacity to manage renewable intermittency, 0 iII ®5outh Kore
(]
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250 -

200

= China
m Canada
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support peak load, and improve resilience.

Latin America
=UsS

Just as important, energy storage is becoming more Ve g ek 4
operationally complex and more software-aware over
time. Management has repeatedly framed ESS assets ~ Source: BloombergNEF

as financial assets whose value depends on battery health visibility, accurate monitoring, and lower maintenance
requirements. The Company’s strategy of combining UZ Energy’s hardware with SES Al's battery health and
safety capabilities is designed for exactly that environment.

Beyond ESS, specialized battery applications such  Exhibit 9: Global Military Drone Battery Outlook

as drones are becoming more strategically relevant CAGR (2025-2030) AARKET SIZE
because they reward technical performance and 7.6% gy T
compliant sourcing more than lowest-cost scale. Y
Management has identified the U.S. military drone 15.80

market as the most consequential near-term drone — | R —

opportunity and has tied the segment directly to SES

Al's strengths in energy density, power density, and

NDAA-compliant manufacturing.

The current market environment is also supportive of 2024 2025 2030

value creation at the materials layer. As battery
customers seek better cycle life, storage behavior,
low-temperature performance, safety, and
manufacturability, there is increasing room for differentiated materials that improve system-level performance
without requiring a full redesign of the end product. Management is positioning SES Al's materials business
around exactly that need, using Molecular Universe to discover novel electrolytes and the Hisun JV to scale them
commercially. As of today, the Company has announced six novel electrolyte material breakthroughs.

m North America m Europe = Asia Pacific m Middle East = Latin America m Africa

Source: MarketsandMarkets

The final piece of the setup is the growing importance of battery intelligence and Al-enabled scientific discovery.
Management has consistently emphasized that battery markets increasingly require tighter integration between
software, hardware, safety monitoring, and materials development, particularly as batteries move into mission-
critical infrastructure and industrial use cases. Molecular Universe is central to that positioning. At the same time,
SES Al's own disclosures acknowledge that adoption in areas such as Al4Science and drones remains early,
which makes execution and commercialization traction more important than headline market size alone. In our
view, that balance is important: SES Al’'s chosen markets appear attractive, but the investment case still depends
on turning technical capability into repeatable commercial outcomes.
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Risks

As with any investment, SES Al faces a range of company-specific and industry risks tied to commercialization,
execution, and the adoption of its newer business lines. While management has repositioned the company around
ESS, drones, materials, and Molecular Universe, the investment case still depends on converting technological
capability into scalable and repeatable commercial outcomes.

Commercialization and Adoption — SES Al's targeted markets remain early in several cases, particularly
Molecular Universe and drones, and customer adoption may not develop as expected. The company also faces
ongoing risk around development timelines, commercialization milestones, and broader execution across its
revenue-generating businesses.

ESS and Drone Execution - ESS has emerged as SES Al’s largest near-term revenue driver, while drones
remain a major growth focus. As a result, successful execution across UZ integration, battery performance,
manufacturing scale-up, and demand ramp has become increasing critical. If ESS products fail to meet customer
expectations, UZ Energy integration falls short, or drone demand scales more slowly than expected,
commercialization could disappoint.

Materials and Partner Reliance — SES Al's materials strategy depends on turning Molecular Universe
discoveries into commercial products and scaling them through partners such as Hisun. That creates reliance on
third-party execution, production quality, and partner alignment, which could slow the path from discovery to
revenue.

Unprofitability and Capital Needs — SES Al remains unprofitable, and there is no assurance the company will
achieve profitability in the near term. If commercialization takes longer than expected, margins remain pressured,
or investment needs stay elevated, SES Al may require additional capital, potentially on less favorable terms.

Supply Chain, Al, and IP Risk — SES Al remains exposed to third-party supply chains, international operations,
Al-related legal and regulatory risk, and the need to protect its intellectual property as it expands Molecular
Universe and its broader battery platform.
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Valuation

We currently believe it is too early to apply a formal valuation range to SES, as the Company remains pre-EBITDA
and has only recently begun providing guidance. When we next apply a valuation range, we expect to rely primarily
on an EV/Revenue comparable-company analysis. We believe greater clarity should emerge toward the back half
of 2026, as SES has numerous catalysts on the horizon that we expect will help smooth and normalize revenue
growth. Over time, as SES continues to scale and approaches profitability, we expect to pivot toward EV/EBITDA
as the primary valuation driver, supplemented by a DCF model.

To frame how a potential valuation could develop, we have included the comparable-company table below.
Admittedly, the current comp set is weighted more heavily toward energy storage system peers than drone-related
peers, with Amprius Technologies, Inc. serving as the notable exception. As SES grows the other legs of its
business, particularly drone cell manufacturing and Molecular Universe, we expect to incorporate additional drone
and advanced battery peers into the comp set.

Comparative Analysis
{all figures in M, except per share information)

EVIRevenue ** EVIEBITDA piE =3

Company Name Symbol Price [ Mrkt Cap 2025 2026E 2027TE 2026E 2027E 2025 2026E  2027E
Canadian Solar Inc. csia $ 1823 § 12878 § 83951 1.42x 1.35% 1.07x 10.9% 12.0% 9.4x MNIA MNIA 18.7%
Amprius Technologies, Inc. AMPX $ 2206 § 28722 5 28164 13610 21.28¢ 1359 MN/A  608.0x 1235 MNIA MN/A - 3151
Electrovaya Inc. ELVA 5 1152 % 5768 % 590.8 7.80x 8.73x 6.11x 62.5x 48 1x 29.7x 95 1x 74.3x 357x
FTAl Infrastructure Inc. FIP % 457 & 5270 § 53914 10.34x 7.689x 5.63x 31.3x 18.1x% 12.1x MNIA MNIA MIA
Standard Motor Products, Inc. SMP $ 3887 B 8725 § 15985 0.81x 0.85x 0.83x 6.4x 7.4x% 7.0x 19.6x 8.8x 7.9x
T1 Energy Inc. TE $ 083 § 29491 § 35250 320 3.75x 2081 MNIA 43 5x 13.4x MNIA MNIA 43 6x
TETRA Technologies, Inc. TTI % 1028 § 13850 & 15727 22 2.40x 218x 14.5x 14.2% 10.9x 415 4x 42 0x 25.9x
Tigo Energy, Inc. TYGO 5 392 % 3090 % 299.9 1.03x 227x 1.86x MNIA 27 6x 14.3x MNIA 65.3x 28.0x
United States Antimony Corpaoration UANY $ 909 % 13244 § 13168 17.40x  10.86x 5.19x /A 96.8x% 22 2y MNIA - 101.0% 28 3x
KPLR Infrastructure, LP XIFR $ 1242 § 11765 § 14,0915 1171 1087x 10.21x 19.7x T.7% 7.8x MNIA 7.6% MIA

Average T.0x T.0x 4.9x 24.2x 88.3x 25.0x 176.7x 49.8x B63.7x

Median 5.5% 5.7% 3.9x% 17.1x 22.9x 12.7x 95.1x 53.6x 28.7x
[SES Al Corporation SES $ 130 § 4838 § 313.8 21.6x 9.6x 4.7x -7.2x -6.0x B.7x -8.2x -6.8x -6.0x |

(1) Previous day’s closing price

(2) Estimates are from Capital 1Q

(3) Forward estimates as of calendar year

Source: Company reports, Capitall@, Stonegate Capital Partners

Currently, SES is trading at 4.7x 2027E EV/Revenue, compared to the peer average of 4.9x. We also note that
the comp set has historically traded at an average EV/Revenue multiple of 7.0x. We believe continued growth in
the ESS segment, the ramp of drone cell manufacturing, and the ongoing development of Molecular Universe
could support applying a premium multiple to the current peer set. In our view, this would more appropriately
reflect the value of Molecular Universe, which we do not believe is currently being fully appreciated by the market.



STONEGATE CAPITAL PARTNERS

EQUITY RESEARCH

BALANCE SHEET

SES Al Corporation
Consolidated Balance Sheets ($M)
Fiscal Year End: December

ASSETS

a1

Q2

Q3

Q4

a1

Q2

Q3

Q4

a1

FY 2022

FY 2023

Mar-24

Jun-24

Sep-24

Dec-24

FY 2024

Mar-25

Jun-25

Sep-25

Dec-25

FY 2025

Mar-26

Cash and cash equivalents 106.6 857 129.6 548 66.7 128.8 128.8 56.1 11.8 353 295 295 46.9
Short-term investments 2835 246.8 189.1 2399 207.0 1337 1337 1837 2171 178.7 170.1 170.1 130.7
Accounts receivable 24 39 12 0.6 26 1.0 1.0 15 30 34 48 48 8.2
Inventories 04 0.6 04 05 0.3 0.2 0.2 0.2 0.1 37 52 52 7.0
Prepaid expenses and other assets 38 11.7 6.7 14.3 14.9 13.2 13.2 14.7 11.0 9.3 6.7 6.7 7.7
Total Current Assets 396.6 348.6 3271 31041 291.5 276.9 276.9 256.1 243.0 2304 216.3 216.3 200.6
Property and equipment, net 278 38.0 40.1 41.2 422 382 382 359 341 31.0 2849 289 26.3
Goodwill - - - - - - - - - 12.6 13.3 13.3 13.3
Intangible assets, net 15 1.3 1.3 1.3 1.2 1.2 1.2 1.2 1.2 29 28 28 27
Right-of-use assets, net 114 131 117 111 10.7 9.9 9.9 9.2 87 8.3 76 7.6 6.9
Deferred tax assets 51 1.1 1.1 1.1 1.1 1.3 1.3 1.3 1.3 14 15 15 15
Other assets, non-current - 47 4.6 35 33 22 22 22 22 23 2.3 2.3 2.2
Total Assets 442.3 406.8 385.9 368.4 349.9 329.8 329.8 306.0 290.5 288.8 2726 2726 253.5

LIABILITIES AND SHAREHOLDERS' EQUITY

Accounts payable 6.2 43 28 24 22 1.9 1.9 1.8 2.0 43 57 57 59
Operating lease liabilities 1.9 24 24 25 26 26 26 26 27 23 23 23 1.6
Deferred consideration, current - - - - - - - - - 44 1.1 11 8.0
Accrued expenses and other liabilities 125 131 8.7 9.1 14.3 18.3 18.3 12.0 14.8 16.6 151 151 137
Total Current Liabilities 20.6 204 13.9 14.0 191 228 228 16.4 19.5 28.0 24.2 24.2 29.2
Sponsor Earn-Out liabilities 11.0 42 33 1.9 0.9 9.5 9.5 1.6 3.0 6.9 7.8 7.8 36
Operating lease liabilities, non-current 10.2 11.3 a7 9.3 8.4 8.0 8.0 6.9 6.6 6.2 58 58 54
Unearned government grant 6.7 9.3 8.9 9.0 9.6 8.6 8.6 87 a5 9.3 a.0 9.0 86
Deferred consideration, non-current - - - - - - - - - 7.3 7.7 7.7 -

Other liabilities, non current 18 28 27 26 26 26 26 26 26 28 34 34 34
Total Liabilities 50.2 47.9 385 36.8 40.6 51.5 51.5 36.1 41.2 60.6 57.9 57.9 50.3
Common Stock - Class AB 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Additional-paid-in-capital 538.0 559.2 564.0 568.2 5749 5794 5794 5833 5857 586.2 5884 5884 5885
Accumulated deficit (144.7) (1987 (214.2)  (2341)  (264.3)  (298.9)| (298.9)| (311.3) (334.0) (354.9) (371.9) (371.9) (384.0)
Accumulated other comprehensive loss (1.3) (1.6) 24) (2.5) (1.3} 2.2) 2.2) 2.2) (2.5) (3.2) (1.7) (1.7) (1.2)
Total Parent Net Equity 39241 359.0 347.4 331.6 309.3 278.3 278.3 269.9 249.2 228.2 214.8 214.8 203.2
Total Consolidated Equity 39241 359.0 3474 331.6 309.3 278.3 278.3 269.9 249.2 228.2 214.8 214.8 203.2
Total Liabilities and Shareholders' Equity 442.3 406.8 385.9 368.4 349.9 329.8 329.8 306.0 290.5 288.8 2726 2726 253.5

Liguidity
Current Ratio
Quick Ratio
Working Capital

19.2x
18.9x
376.0

171
16.3x
3283

235
22.9x
3132

22.2x
21.1x
296.2

15.2x
14.3x
2724

12.1%
11.5x
2541

12.1%
11.5x
2541

15.6x
14.6x
2397

12.5%
11.7x
2235

8.2x
7.6x
2024

9.0x
8.3x
1921

9.0x
8.3x
1921

6.9x
6.6x
171.3

Source: Company Reports, Stonegate Capital Partners
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INCOME STATEMENT

SES Al Corporation

Fiscal Year End: December

Consolidated Statements of Income (in $M, except per share amounts)

Margin Analysis
Gross Margin
Operating Margin
EBITDA Margin
Pre-Tax Margin
Met Income Margin
Tax Rate

Growth Rate Y/Y
Total Revenue

Total cost of revenues
Operating Income
Pre-Tax Income

Met Income

153.5%
153.5%
63.8%
71.2%

-3.2%
-3.2%
6.6%
1.1%

-5355.3%
5231.6%
-4901.8%
-4941.4%

63.1%

0.2%

41.4%
39.8%
84.3%
87.5%

78.7%
-401.7%
-217.2%
-214.5%
-214.1%

0.0%

30.8%
9.4%
-19.1%
-24.0%

737%
-652.3%
-618.7%
-623.3%
-651.8%

3.0%

4.0%
-6.6%
11.0%
14.7%

51.1%
-262.0%
-290.4%
-205.4%
-302.6%

-0.5%

-34.9%
-45.5%
-30.0%
-25.8%

11.3%
-387.7%
-367.7%
-380.8%
-342.0%

-1.9%

123.6%
-40.2%
-39.3%
-50.1%
-56.0%

53.8%
-393.4%
-342.2%
-3E6.7%
-345.4%

0.3%

929.4%
-15.0%
-24.4%
-27.2%
-28.0%

18.1%
-266.3%
-159.5%
-174.1%
-173.0%

35%

15.8%
-31.4%
-23.2%

-6.0%
-6.4%

14.1%
-324.4%
-275.6%
-297.8%
-308.2%

31.5%

60.0%
-25.4%
-20.4%
-23.6%
-24.3%

14.4%
-182.3%
-154.7%
-167.2%
-173.1%

35%

40.0%
-12.0%
-2.6%
-20.7%
-19.9%

15.2%
-176.7%
-149.9%
-162.1%
-167.8%

35%

125.0%
8.2%
26%

-4.2%
10.4%

15.4%
-222.4%
-175.1%
-189.6%
-194.8%

31.5%

55.2%
-17.5%
-12.3%
-15.1%
-12.5%

15.5%
-133.5%
-112.5%
-122.0%
-126.3%

35%

95.0%

22%
-2.2%
36.7%
42.4%

15.7%
-107.7%
-90.3%
-98.2%
-101.7%
5%

180.0%
21%
-7.0%
-7.6%
-7.6%

15.9%
-90.9%
-75.6%
-82.5%
-85.4%

31.5%

80.0%
2.3%
-10.2%
“11.1%
“11.1%

a1 Q2E Q3E Q4 E ME Q2E Q3E Q4E

Jun-25 FY2025 Mar-26 Jun-26 Sep-26 Dec-26 FY2026E Mar-27 Jun-27 Sep-27 Dec-27 FY 2027E
Revenue 5 - 5 - $ 20|% 58 % 35 71 % 46|% 210|% B7 % 56 % 100 $§ 103|% 326|% 131 5 158 § 179 § 200|% GRESB
Total Revenues - - 2.0 5.8 3.5 71 4.6 21.0 6.7 5.6 10.0 10.3 326 131 15.8 17.9 20.0 66.8
Operating Expenses:
Cost of Revenue - - 0.8 1.2 0.9 35 4.0 9.7 5.5 4.3 3.5 3.7 276 111 13.3 15.1 16.8 56.2
Gross Profit - - 1.3 4.6 26 3.6 0.5 1.3 1.2 0.8 14 1.6 5.0 2.0 25 2.8 3.2 10.6
Research and development 28.0 307 721 205 19.1 15.6 11.8 G7.0 11.0 11.0 11.5 11.5 45.0 11.5 11.5 115 11.5 46.0
General and administrative 52.8 475 384 7.3 6.5 6.7 6.4 26.9 3.1 3.1 3.1 3.2 325 3.0 3.0 77 77 31.3
Total Operating Expenses 80.7 78.2 110.5 278 256 223 18.2 939 19.1 19.1 19.6 19.7 775 19.5 19.5 19.2 19.2 773
Operating Income (80.7) (78.2)| (109.2) (23.3) (23.0) (18.6) (17.7) (82.6) (17.9) (18.3) (18.2) (18.1) (72.5) (17.5) (17.0) (16.3) (15.9) (66.7)
Interest Income 6.2 16.7 15.0 27 24 2.3 20 9.3 1.7 15 1.5 1.5 6.2 1.5 1.5 15 1.5 6.0
(Loss) gain on change in fairvalue of Sponsor Eal 254 6.8 (5.3) 7.9 (1.4) (3.9) (0.8) 17 4.2 - - - 42 - - - - -
Miscellaneous expense, net (1.8) 0.4 (0.5) 0.3 0.1 (0.7) (0.9) (1.2) 0.3 - - - 0.3 - - - - -
Profit Before Taxes (50.9) (54.3)| (100.0) (12.4) (22.0) (21.0) (17.4) (72.8) 11.7) (16.8) (16.7) (16.6) (61.8) (16.0) (15.5) (14.8) (14.4) (60.7)
Benefit (provision) from income taxes (0.6) 0.9 (0.2) (0.0) 0.7) 0.1 0.3 0.2) (0.4) (0.6) (0.6) (0.B) (2.2) (0.6) (0.5) (0.5) (0.5) 2.1
Net Loss (51.5) (53.4)] (100.2) (12.4) (22.7)  (20.92) (17.0) (73.0) (12.1) (17.4) (17.2) (17.2) (64.0) (16.5) (16.1) (15.3) (14.9) (62.8)
Basic EPS $ (0.18)| $ (0aAT)| $ (0.31)|$ (0.04) $ (0.0O7) $ (0.0B) $ (0.05)| % (0.22)| $ (0.04) $ (0.05) $ (0.05) $ (0.05)% (0.19)($ (0.05) $ (0.05) $ (0.05) § (0.04)| § (0.19)
Diluted EPS $ (0.18)|$ (0AT)| % (0.31)|$ (0.04) § (0.O7) § (0.OG) $ (0.05)| % (0.22)| % (0.04) $ (0.05) $ (0.05) $ (0.05) % (019 % (0.05) $ (0.05) $ (0.05) % (0.04) 5 (0.19)
WTD Shares Out - Basic 288.3 3151 321.8 3293 3317 331.3 3312 3309 3328 3328 3328 332.8 3328 3328 332.8 3328 3328 3328
WTD Shares Qut - Diluted 288.3 351 321.8 3293 g 331.3 a2 3309 3328 3328 3328 3328 3328 3328 3328 3328 3328 3328
EBITDA (54.5) (65.4)| (106.7) (12.6) (21.8) (20.7) (16.8) (71.9) (10.7) (15.6) (15.4) (15.4) (57.1) (14.7) (14.3) (13.6) (13.2) (55.7)
Adjusted EBITDA $ (57.2)| % (51.5)|% (B1.5)% (165) § (17.7) § (14.6) $ (13.8)| % (626))$ (128 % (13.4) § (13.3) § (13.2)| % (527 % (128) § (21 § (114 § (M0 $ 471

16.2%
-79.5%
-65.7%
-72.0%
-T4.5%

35%

95.0%
-2.8%
-12.3%
-13.4%

-13.4%

15.9%
-99.8%
-83.3%
-90.8%
-94.0%

35%

105.1%
-0.2%
-3.0%
-1.8%
-1.0%

Source: Company Reports, Stonegate Capital Partners estimates
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CASH FLOW STATEMENT

SES Al Corporation
Consolidated Cash Flow Statements ($M)
Fiscal Year End: December

CASHFLOW

Operating Activities
MetIncome
{Loss) gain on change of fair calue of Sponsor Earn-Out liabilities
Stock-based compensation
Depreciation and amortization
Accretion income from available for-sale short-term investments
Loss on sale or disposal of fixed assets
Other
Cash Flow from operating activities before working capital changes

Receivable from related party
Accounts receivable
Inventories
Prepaid expenses and other assets
Right of use assets
Deferred tax asseats
Accounts pyable
Operating lease liabilities
Accrued expenses and other liabilities
Cash flow generated/(absorbed) from operating Activities

Investing Activities
Purchase of property and equipment
Acquisition of business, net of cash acquired
Proceeds from the sale of short-term investments
Purchase of short-term investments
Proceeds from the maturities of short-term investments
Purchase of Intangibles

Cash flow generated by Investing Activities

Financing Activities

Repurchase and retirment of Class A commeon stock

Payments for taxes withheld on vesting of restricted stock

Proceeds from stock option exercises

Proceeds from government grant

Proceeds from Business Combinations and PIPE Financing, net ofiss. Costs.
Cash flow generated/(absorbed) by financing Activities
Effect of exchange rates on cash
Net Cash flow in the year

Cash and Cash Equivalents
Beginning Cash balance
Ending Cash balance

FY2022  FY 2023
(51.0) (53.4) (15.6) (19.9) (20.2) (345 (100.2) (12.4) (22.7) (20.9) (17.0) 73.0) (12.1)
(25.4) (6.9) (0.9) (1.4) (1.0} 86 5.3 (7.9) 14 29 0.8 (1.7) (4.2)
228 20.6 48 48 65 18 19.9 4.0 27 22 21 11.0 2.1

2.6 55 17 19 22 24 8.3 25 25 26 26 103 27
(2.4) (11.1) 1.9) 2.0 30 7.2) 7.2) (0.8) 1.0y 24 (3.7 (3.1) (0.5)

- - - - (6.0) 67 0.7 - - (2.4) a7 13 -
0.5 (0.2) (0.9) (0.6) 05 (0.3) (1.3) (0.3) 0.4 03 {0.0) 0.4 (0.4)
(52.9) 145.3) 12.0) 17.1) (24.1) {20.6) (74.5) (14.9) (16.5) (12.0) (11.5) (54.9) (12.4)
55 (1.5) 27 06 (2.0) 26 3.9 - - - - - -

- - - - - (1.0) (1.0) (0.6) (1.5) 08 (1.3) (2.6) (3.4)
(0.4) (0.2) 0.1 0.1 02 0.1 0.3 0.1 0.0 03 (1.4) (1.0) (1.7
(1.6) (8.2) 5.0 (7.5 (1.1 15 (2.2) (1.7 4.0 (7.8) 15.4 10.0 (0.9)

- - 13 05 06 05 2.9 07 06 06 0.6 25 07

- (1.1) (0.2) 0.2 - (0.3) (0.3) - - 0.2 {0.3) (0.1) -
(4.0) {0.1) - (0.3} {0.1) 03 (0.1) (0.1) 0.1 (2.3) 34 1.0 0.4

- - (1.5) (0.2} 45 (5.7) (2.9) 1.0) (0.3} 34 (4.8) (2.8) (1.1
6.8 (0.1) (3.6) 18 {0.8) 10.3 7.6 (5.3) 28 45 (12.4) (10.4) (1.3)

{46.500) (56.4) {9.0) (22.1) (22.7) (12.3) {66.1) (22.8) {10.8) 12.3) (12.4) (58.4) {19.8)
(14.7) (15.8) (6.8) (3.7 (1.5) (0.2) (12.2) (0.9) (0.8) (0.4) (0.7 (2.9) (0.3)

- - - - - - - - - 08 (3.8) (3.0) -

- - - - - - - - - 5.0 - 5.0 -
@11.4) (2815 - (134.0) (54.9) 262)| (@151  (104.4) (57.8) (32.5) @3.4)| (2382) (32.0)
130.0 330.0 60.0 85.0 90.0 1005 3355 555 253 B6.6 524 199.9 715
(296.0) 327 53.2 (52.7) 336 74.0 108.2 149.8) 133.3) 39.5 15 (39.2) 39.1

- - - - - - - - - (1.6) - (1.6) -

- - - - - - - - (0.4) (0.1) {0.0) (0.4) @1
0.3 05 0.0 0.1 03 06 1.0 0.0 0.0 - 0.1 01 0.0
6.7 28 - - - - - - - - - - -

282.9 - - - - - - - - - - - -
289.9 3.3 0.0 0.1 0.3 0.6 1.0 0.0 {0.4) (1.7) 0.0 {2.0) (2.0)
0.5) [0.6) 0.4) 01 0.2 0.4) 0.7) 0.1) 03 (0.0) 0.2 03 0.0
{53.1) 121.0) 43.9 {74.8) 1.3 62.0 424 72.1) 144.2) 255 . 199.2) 174
161.0 107.9 87.0 130.9 56.1 674 87.0 120.4 56.7 12.4 379 129.4 0.2
107.9 87.0 130.9 56.1 7.4 129.4 129.4 56.7 12.4 a7g 302 30.2 476

Source: Company Reports, Stonegate Capital Partners
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IMPORTANT DISCLOSURES AND DISCLAIMER

(a) The research analyst and/or a member of the analyst’'s household do not have a financial interest in the debt
or equity securities of the subject company.

(b) The research analyst responsible for the preparation of this report has not received compensation that is
based upon Stonegate’s investment banking revenues.

(c) Stonegate or any affiliate have not managed or co-managed a public offering of securities for the subject
company in the last twelve months, received investment banking compensation from the subject company in
the last 12 months, nor expects or receive or intends or seek compensation for investment banking services
from the subject company in the next three months.

(a) Stonegate Capital Partners has a contractual agreement with the subject company to provide research
services, investor relations support, and investor outreach. SCP receives a monthly retainer for these non-
investment banking services.

(b) Stonegate or its affiliates do not beneficially own 1% or more of any class of common equity securities of the
subject company.

(c) Stonegate does not make a market in the subject company.

(d) The research analyst has not received any compensation from the subject company in the previous 12
months.

(e) Stonegate, the research analyst, or associated person of Stonegate with the ability to influence the content of
the research report knows or has reason to know of any material conflicts of interest at the time of publication
or distribution of the research report.

(f) No employee of Stonegate has a position as an officer or director of the subject company.

Ratings - Stonegate does not provide ratings for the covered companies.

Distribution of Ratings - Stonegate does not provide ratings for covered companies.

Price Chart - Stonegate does not have, nor has previously had, a rating for its covered companies.

Price Targets - Stonegate does not provide price targets for its covered companies. However, Stonegate does
provide valuation analysis.

Regulation Analyst Certification:

I, Dave Storms, CFA, hereby certify that all views expressed in this report accurately reflect my personal views
about the subject company or companies and its or their securities. | also certify that no part of my compensation
was, is, or will be directly or indirectly related to the specific recommendations or views expressed in this report.

For Additional Information Contact:
Stonegate Capital Partners, Inc.

Dave Storms, CFA
Dave@stonegateinc.com
214-987-4121

Please note that this report was originally prepared and issued by Stonegate for distribution to their market professional and
institutional investor customers. Recipients who are not market professional or institutional investor customers of Stonegate should
seek the advice of their independent financial advisor prior to taking any investment decision based on this report or for any necessary
explanation of its contents. The information contained herein is based on sources which we believe to be reliable but is not
necessarily complete and its accuracy cannot be guaranteed. Because the objectives of individual clients may vary, this report is
not to be construed as an offer or the solicitation of an offer to sell or buy the securities herein mentioned. This report is the
independent work of Stonegate Capital Partners and is not to be construed as having been issued by, or in any way endorsed or
guaranteed by, any issuing companies of the securities mentioned herein. The firm and/or its employees and/or its individual
shareholders and/or members of their families and/or its managed funds may have positions or warrants in the securities mentioned
and, before or after your receipt of this report, may make or recommend purchases and/or sales for their own accounts or for the
accounts of other customers of the firm from time to time in the open market or otherwise. While we endeavor to update the
information contained herein on a reasonable basis, there may be regulatory, compliance, or other reasons that prevent us from
doing so. The opinions or information expressed are believed to be accurate as of the date of this report; no subsequent publication
or distribution of this report shall mean or imply that any such opinions or information remains current at any time after the date of
this report. All opinions are subject to change without notice, and we do not undertake to advise you of any such changes.
Reproduction or redistribution of this report without the expressed written consent of Stonegate Capital Partners is prohibited.
Additional information on any securities mentioned is available on request.
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