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O C T O B E R  2 9 ,  2 0 2 6  

I N D U S T R Y :  S P E C I A L T Y  F I N A N C E  

OppFi Reports 3Q26 Results  
 

OppFi's 3Q26 results reflect continued pressure on originations and credit costs, 
while management advanced several initiatives expected to support growth in 
2027. Revenue declined 3.8% y/y and adjusted net income fell 22.5%, as lower 
receivables and yields coincided with elevated charge-offs. The quarter also 
brought the launch of the line-of-credit product, migration of all new customers 
to LOLA, and preparation for Model 7. We believe these initiatives should 
support a return to growth as underwriting and pricing become more responsive, 
although credit performance and BNCC regulatory approval remain central to 
the outlook. 
 

Quarterly Results: Revenue declined 3.8% y/y to $149.2M, while adjusted net 
income decreased 22.5% to $31.6M and adjusted EPS fell to $0.37 from $0.46. 
GAAP net income was $34.5M, compared with $75.9M last year, with the 
comparison affected by changes in the fair value of warrant liabilities. Adjusted 
operating expenses were approximately $52M, or 35% of revenue, compared 
with 34% last year, reflecting continued investment in strategic initiatives. OppFi 
ended the quarter with $102.7M in cash and $198.5M in unused debt capacity. 
 

Originations / Credit: Total net originations declined 6.8% y/y to $229.3M, while 
retained net originations fell 11.4% to $190.7M, reflecting lower volume and an 
increased share retained by bank partners. Ending receivables declined 4.7% to 
$458.6M. Net charge-offs increased to 40.1% of revenue and an annualized 
52.6% of average receivables, compared with 35.1% and 46.7%, respectively, 
last year. Recoveries increased 38% to $15.2M, partially offsetting higher 
charge-offs. Average yield decreased to 131.4% from 133.2%, while the auto-
approval rate increased to 80.1%. Management continues to prioritize 
underwriting discipline over short-term volume growth. 
 

Technology / Product Expansion: OppFi launched its line-of-credit product in 
3Q26 and is beginning to expand testing across new and existing geographies. 
The Company also completed the migration of substantially all new customers 
to LOLA, with the remaining customer and data migration expected to be largely 
complete heading into 2027. Pricing Test 5 targets lower APRs and more 
affordable monthly payments, including longer repayment terms for qualifying 
customers. Model 7 is expected to launch in 4Q26, with early validation showing 
a roughly 20% improvement in aligning marketing prescreening with bank-
partner underwriting criteria. These initiatives should improve product 
development speed and conversion while providing additional opportunities for 
origination growth in 2027. 
 

BNCC Acquisition: BNCC shareholders approved the transaction in 
September, leaving regulatory approval as the primary outstanding condition. 
Management remains hopeful for a 4Q26 close, although timing could extend 
into 1Q27. The combination is expected to support geographic expansion, 
product diversification, and lower-cost funding. We continue to view BNCC as a 
significant longer-term growth driver, with the timing of its contribution dependent 
on regulatory approval and integration. 
 

Guidance: FY26 revenue guidance to $600M-$610M from $600M-$625M, 
adjusted net income to $115M-$120M from $115M-$130M, and adjusted EPS 
to $1.34-$1.40 from $1.34-$1.51. Management maintained its 2027 and 2028 
expectations and continues to target approximately $3.00 of EPS by FY28. 
 

Valuation: We use a P/E comp analysis to guide our valuation. Our valuation 
relies on a P/E multiple range of 6.5x to 7.0x with a midpoint of 6.8x This arrives 
at a valuation range of $11.18 to $12.04 with a price target of $11.61. 

COMPANY DESCRIPTION 

OppFi, Inc.  is a tech-enabled, mission-driven 
specialty finance platform that broadens the 
reach of community banks to extend credit 
access to everyday Americans. Through its 
unwavering commitment to customer service, 
the Company supports consumers, who are 
turned away by mainstream options, to build 
better financial health. OppFi began trading on 
the NYSE under the symbol “OPFI” on July 20, 
2021, following the completion of a Business 
Combination Agreement by and among FG 
New America Acquisition Corp. 
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S T O N E G A T E  C A P I T A L  P A R T N E R S  E Q U I T Y  R E S E A R C H   

VALUATION SUMMARY 
 
To help frame our valuation we use a comparative analysis. 
 
Due to OppFi’s role in the lending process we do not believe it is appropriate to value OppFi using 
Book Value as we would a traditional bank or lending operation. We therefore rely more heavily on 
P/E when valuing OppFi.  
 

 
 
We are using a P/E framework to inform our OPFI valuation. Currently OPFI is trading at a FY27 P/E of 
3.3x compared to comps at an average of 7.0x. We note that historically comps have traded in a range of 
5.9x to 10.3x per CapIQ and after controlling for the outlier of $UPST. We are using our FY27 expected 
Earnings of $1.72, and a P/E range of 6.5x to 7.0x 
with a midpoint of 6.8x. We believe this is reasonable 
given the historical trading multiples of peer 
companies. This arrives at a valuation range of 
$11.18 to $12.04 with a price target of $11.61. 
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S T O N E G A T E  C A P I T A L  P A R T N E R S  E Q U I T Y  R E S E A R C H   

Business Overview  
 
OppFi, Inc. (“OppFi”, “OPFI” or “the Company”) is a tech-enabled, mission-driven specialty finance platform 
that broadens the reach of community banks to extend credit access to everyday Americans. Through its 
unwavering commitment to customer service, the Company supports consumers, who are turned away by 
mainstream options, to build better financial health. OppFi began trading on the NYSE under the symbol 
“OPFI” on July 20, 2021, following the completion of a Business Combination Agreement by and among 
FG New America Acquisition Corp. In April 2026, OppFi completed its Corporate Simplification, transitioning 

from an Up-C structure to a traditional 
C-Corp structure. Following the 
OppFi-LLC merger, OppFi-LLC 
became a direct, wholly owned 
subsidiary of the Company, and all 
stockholders now hold Class A 
common stock with uniform economic 
and voting rights. 
 
The simplified structure eliminates 
the prior noncontrolling interests and 
is expected to improve the 
transparency and comparability of 
OppFi’s financial results while 
simplifying its capital structure. The 
transaction also created an estimated 
~$111M of future tax benefits from 
the tax-basis step-up, partially offset 
by ~$40.8M of Tax Receivable 
Agreement termination payments. 

 
 

OppLoans 
 
OppLoans is the primary consumer product offered through OppFi’s platform. Banks work with OppFi 
to provide short-term lending options. These credit solutions are for an average of approximately 
$2,000 for a new borrower, repaid in installments over an average contractual term of 12 months. The 
typical customer is a U.S. consumer who is employed at a median wage, has a bank account, is 
rejected for a loan when applying at a bank due to a low credit score, and uses the proceeds for 
unexpected expenses such as: 
 

• Auto Repairs 

• Housing Expenses 

• Medical Expenses 

• Education Opportunities 
 

OppFi facilitates these solutions with transparent, customer-friendly terms, including no late fees and no 
prepayment penalties. Its line-of-credit product also provides borrowers with access to smaller, flexible 
draws. The Company reports payment activity to the three major credit bureaus, while its TurnUp Program 
helps eligible applicants find lower-cost borrowing options below 36% APR. 
 
This has resulted in significant company highlights illustrated below: 

 

Exhibit 1: OppFi Overview 

 
Source: Company Reports 
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S T O N E G A T E  C A P I T A L  P A R T N E R S  E Q U I T Y  R E S E A R C H   

 

 
OppFi finances the receivables it purchases from bank partners through dedicated lending facilities and 
retains additional liquidity to support operations and strategic initiatives. While its financing debt can be high 
relative to market capitalization, we view the relationship between debt and the receivables it funds as more 
informative when assessing the Company's leverage and funding capacity. 
 

Digital Specialty Finance Platform 
 
Crucial to OppFi's success is the platform that it operates. The business relies on its ability to facilitate credit 
through bank partners while purchasing participation interests in selected receivables. Origination volumes, 
the proportion retained by OppFi and its partners, portfolio yields, charge-offs, and recoveries are central 
to the revenue and earnings profile. Management balances origination growth with underwriting standards 
and loan profitability. 
 
Through the bank partner model, banks utilize the platform to lend, originate, contract, and fund the 
borrowers. OppFi’s current bank partners are FinWise, First Electronic Bank, and Capital Community Bank. 
The banks not only originate the loans but they also retain the title to and ownership of the loans at all times, 
however, OppFi may purchase certain participation interests in the loans at a later date while the banks 
retain the titles as the owners of the assets. 
 
To facilitate credit decisions the platform relies on over 500 data points outside of traditional FICO scores 
to generate a proprietary score. Applicants are evaluated based on metrics such as consistency of income, 
types of previous loans, previous repayment patterns and employment status, among many others. OppFi 
believes these nontraditional methods more accurately identify those consumers who are willing and able 
to repay loans, while simultaneously helping bank partners to avoid the issuance of loans to those 
consumers who cannot afford or do not intend to repay. Approximately 94% of underwriting decisions were 
automated in FY25, with some applicants receiving their funds on the same day the applications are 
approved. 
 

Exhibit 2: Company Highlights 

 
  

Source: Company Reports 
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S T O N E G A T E  C A P I T A L  P A R T N E R S  E Q U I T Y  R E S E A R C H   

As applicants go through the underwriting process, those that are eligible may choose to opt into the OppFi 
TurnUp Program which voluntarily checks the market for sub-36% APR products for which the applicant 
may qualify. Should the applicant qualify for these lower cost products they are made aware of this avenue 
and are given the option to either continue their application on the other lender’s platform or to continue 

using the OppFi platform. 

 
This ability to successfully underwrite allows 
OppFi to provide very competitive terms and 
conditions in fair and transparent packages 
that allows customers to build financial health. 
Simple interest installment loans without 
balloon payments make the process as 
straightforward as possible. These terms 
coupled with reporting to the three major credit 
agencies provide customers with an ability to 
rebuild credit. 
 
This is emblematic of the Company’s mission 
driven ethos and one of the drivers leading to 
OppFi having such strong customer 

satisfaction scores. Lastly, OppFi provides customers free access to the Zogo financial literacy app and 
partners with SpringFour to connect customers with more than 25,000 vetted nonprofit and government 
resources. During 2025, OppFi customers completed 18,297 Zogo financial-literacy modules, while OppFi 
and SpringFour delivered 173,792 financial-health referrals. These resources support the Company’s 
broader goal of helping customers improve their financial health and progress toward mainstream credit 
products. 
 

 

Small Business Advances 
 
On August 1, 2024, the Company announced a strategic acquisition of a 35% equity interest in Bitty 

Advance (“Bitty”) for $17.9M, which is a 6.0x valuation based on Bitty’s $8.5M TTM adj. net income as of 

1Q24. This transaction was financed with 85% cash and 15% stock, aligning Bitty’s management with 

OppFi goals. Bitty is a profitable and growing platform that provides credit access to underserved small 

businesses, many of which have difficulty accessing traditional bank loans. This transaction includes 

options for OppFi to obtain majority and total ownership over time. We view this transaction as strategically 

beneficial as it opens the small business financing vertical for OPFI. 

Exhibit 3: Digital Native Solution 

 

Source: Company Websites 

Exhibit 4: Platform Drivers 

 

Source: Company Reports 
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S T O N E G A T E  C A P I T A L  P A R T N E R S  E Q U I T Y  R E S E A R C H   

Growth Strategy 

 
To increase market share and 
grow the business, management 
developed key organic and 
inorganic growth initiatives. The 
initiatives include driving volume 
growth, diversifying into new 
customer and product types, and 
serving more customers through 
new relationships. These 
priorities now also include 
continuing the LOLA migration, 
scaling the new LOC product, and 
advancing the pending BNCC 
acquisition as OppFi builds 
toward a broader technology-enabled bank platform. An overview of these priorities can be found in the 
following exhibit. 

 

Market Overview  
 
Demand for OppFi products is tied to a large population of consumers with limited access to traditional 
credit. The Company estimates that approximately 48 million everyday Americans lack traditional financing 
options, while 43% of families report difficulty paying bills or expenses and 42% of households have less 
than one month of savings. These constraints support ongoing demand for credit products that can help 
consumers manage everyday expenses and unexpected cash needs. 
 
OppFi targets consumers who may be underserved by traditional lenders despite having recurring financing 
needs. Approximately 39% of credit applicants were turned down or received less credit than requested, 
reinforcing the gap between consumer demand and available credit. OppFi’s platform is designed to 
address this market across common use cases including housing, education, auto, medical, travel, and 
other emergency expenses, while maintaining its focus on affordability and responsible underwriting. 
 

 
When we look at this market going forward, we note that traditional banks have been slow to adopt digital 

technologies. There were approximately 4,300 FDIC-insured institutions, and the fragmented banking 

landscape continues to provide an opportunity for technology-enabled platforms to improve digital access, 

data-driven underwriting, and product delivery. This gives OppFi an opportunity to continue to gather data 

and improve its mobile and digital platform. 

Exhibit 5: Growth Drivers 

 
Source: Company Presentation 

Exhibit 6: OppFi Addressable Market 

 
 

Source: Company Presentation 
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S T O N E G A T E  C A P I T A L  P A R T N E R S  E Q U I T Y  R E S E A R C H   

Risks 

As with any investment, there are certain risks associated with OppFi’s operations as well as with the 

surrounding economic and regulatory environments common to the specialty finance industry.  

Competitive Industry – OPFI operates in a competitive industry with a number of players, some of which 
are larger than the Company. Should the Company fail to expand its customer base the business may 
suffer.  

Regulatory Changes – The Company may be subject to regulatory changes. Government legislation 
and/or regulatory agencies can impose rate caps, which can negatively impact the Company’s ability to 
operate. 

Credit – OPFI’s customers are those with low and/or poor to no credit history. This puts the Company at 
significant risk of loss should a significant number of customers fail to meet their contracted repayment 
obligations.  

Reinvestment – OPFI has a very short duration portfolio requiring repeated reinvestment. Should appetite 
for OPFI’s products deteriorate it will be challenged to recover that revenue lost. 

Partnerships – The Company depends on FinWise, FEB, and CCB to support its operations as bank 
partners. Should any of these partners choose to cease or limit operations the Company may be unable to 
attract new bank partners, which would have a significant adverse impact on OppFi’s operations. 

Significant Ownership Concentration – Greater than 50% of both voting and economic interest is held 
by insiders. While we generally like to see companies with significant insider ownership, concentrated 
ownership allows management to exert significant control over operations. Should their interests diverge 
from minority owners, minority shareholders may be negatively affected. 



 

 8 

E Q U I T Y  R E S E A R C H   S T O N E G A T E  C A P I T A L  P A R T N E R S  

 

Balance Sheet 
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Income Statement 
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Statement of Cash Flows
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IMPORTANT DISCLOSURES AND DISCLAIMER 
 

(a) The research analyst and/or a member of the analyst’s household do not have a financial interest in the debt 
or equity securities of the subject company. 

(b) The research analyst responsible for the preparation of this report has not received compensation that is 
based upon Stonegate Capital Partners’ (“SCP”) equity affiliate Stonegate Capital Markets (“SCM”), a FINRA 
member, investment banking revenues. 

(c) SCP or any affiliate has not managed or co-managed a public offering of securities for the subject company 
in the last twelve months, received investment banking compensation from the subject company in the last 12 
months, nor expects to receive or intends to seek compensation for investment banking services from the 
subject company in the next 12 months. 

(d) SCP has a contractual agreement with the subject company to provide research services, investor relations 
support, and investor outreach. SCP receives a monthly retainer for these non-investment banking services. 

(e) SCP or its affiliates do not beneficially own 1% or more of any class of common equity securities of the subject 
company. 

(f) Neither SCP nor its equity affiliate SCM, a FINRA member, make a market in the subject company. 
(g) The research analyst has not received any compensation from the subject company in the previous 12 

months. 
(h) SCP, the research analyst, or associated person of SCP with the ability to influence the content of the research 

report does not know or have reason to know of any material conflicts of interest at the time of publication or 
distribution of the research report.    

(i) No employee of SCP has a position as an officer or director of the subject company.   
 

Ratings - SCP does not provide ratings for the covered companies. 
Distribution of Ratings - SCP does not provide ratings for covered companies. 
Price Chart - SCP does not have, nor has previously had, a rating for its covered companies, however, SCP does 
provide a price target on the covered company. Please see the following page for the historical price chart. This 
chart shows the covered company’s stock price since SCP has been covering the covered company as well as 
the corresponding SCP price target. 
Price Targets - SCP may provide price targets for its covered companies. For a complete understanding of 
valuation methodologies and risks associated please read this report in its entirety. In instances where SCP does 
not provide a price target SCP will still provide a valuation analysis. 
 
Regulation Analyst Certification:   
I, Dave Storms, CFA, hereby certify that all views expressed in this report accurately reflect my personal views 
about the subject company or companies and its or their securities.  I also certify that no part of my compensation 
was, is, or will be directly or indirectly related to the specific recommendations or views expressed in this report. 
 
For Additional Information Contact: 
Stonegate Capital Partners, Inc.  
Dave Storms, CFA 
Dave@stonegateinc.com 
214-987-4121 
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Please note that this report was originally prepared and issued by Stonegate for distribution to their market professional and 
institutional investor customers.  Recipients who are not market professional or institutional investor customers of Stonegate should 
seek the advice of their independent financial advisor prior to taking any investment decision based on this report or for any necessary 
explanation of its contents.  The information contained herein is based on sources which we believe to be reliable but is not 
necessarily complete and its accuracy cannot be guaranteed.  Because the objectives of individual clients may vary, this report is 
not to be construed as an offer or the solicitation of an offer to sell or buy the securities herein mentioned.  This report is the 
independent work of Stonegate Capital Partners and is not to be construed as having been issued by, or in any way endorsed or 
guaranteed by, any issuing companies of the securities mentioned herein.  The firm and/or its employees and/or its individual 
shareholders and/or members of their families and/or its managed funds may have positions or warrants in the securities mentioned 
and, before or after your receipt of this report, may make or recommend purchases and/or sales for their own accounts or for the 
accounts of other customers of the firm from time to time in the open market or otherwise.  While we endeavor to update the 
information contained herein on a reasonable basis, there may be regulatory, compliance, or other reasons that prevent us from 
doing so.  The opinions or information expressed are believed to be accurate as of the date of this report; no subsequent publication 
or distribution of this report shall mean or imply that any such opinions or information remains current at any time after the date of 
this report.  All opinions are subject to change without notice, and we do not undertake to advise you of any such changes.  
Reproduction or redistribution of this report without the expressed written consent of Stonegate Capital Partners is prohibited.  
Additional information on any securities mentioned is available on request. 
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